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ASSURED MUST KNOW 
WHAT IS IN POLICY 


preme Court, Deciding Lumber Un- 
derwriters’ Case, Says: “Document 
Embodies the Contract” 
NOPINION BY JUSTICE HOLMES 
Policy Contained Warranty by As 
sured for Clear Space of 100 
Feet in Yard 


In the case of the Lumber Underwrit- 
‘ers of New York vs. O. C. Rife, the 
"Supreme Court of the United States, 
"Justice Holmes delivering the opinion, 
"has rendered the following decision: 

q Broken Warranty 
' “This is a suit vpon a policy insuring 
Wmber for one year from May 22, 1909. 
'The policy contained a warranty by the 
‘assured that a continuous clear space 
of one hundred feet should be main- 
tained between the lumber and the mill 
'o* the assured and also a provision re- 
“quiring any waivers to be written upon 
or attached to the instrument. The 
lumber was burned during the year, but 
fi appeared by the undisputed evidence 
‘that the warranty had been broken and 
‘the judge directed a verdict for the 
defendants. 
' “It appeared, however, that the policy 
/was endorsed ‘No. 27868 Renewing No. 
/27566,/ and the plaintiffs offered to 
'prove that pending the earlier policy 
“the defendants had the report of an in- 
" spection that informed them of the ac- 
“teal conditions, showing permanent 
‘structures between where some of the 
‘lumber was piled and the mill, that 
ade the clear space in this direction 

s than one hundred feet, and that 
‘with that knowledge they issued the 
"present policy and accepted the premi- 
fum. This evidence was excluded sub- 
dect to exception. But it was held by 
the Circuit Court of Appeals that the 


jury should have been allowed to find 
‘whether the defendants had knowledge 
the conditions and reasonable expec- 
ation that they would continue and so 
waived the warranty. For this 
‘eason the judgment was reversed. 204 
wed. Rep. 32. 122 C. C. A. 346. 
_ “When a policy of insurance is is- 
med, the import of the transaction, as 
mevery one understands, is that the doc- 
‘ment embodies the contract. It is the 
‘Mominant, as it purports to be the only 
ind entire expression of the parties’ 
‘intent. 
| “In the present case this fact was put 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


THE HOME’S steady and surpassing growth has 
resulted from the deliberate preference of careful 
insurers and of those who select indemnity for 
them; agents and brokers 

















North British _ Estabishea 1809 
and Mercantile 


Entered United States 


been Insurance Co. 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 











Commercial Casualty 
Insurance Company 


NEWARK, NEW JERSEY. 


TOTAL ASSETS 


Dec. 31, 1910 $404,792.15 Dec. 31, 1910 
Dec. 31, 1911 511,382.11 Dec. 31, 1911 
Dec. 31, 1912 628,702.95 Dec. 31, 1912 
Dec. 31, 1913 969,385.74 Dec. 31, 1913 520,402.34 
Dec. 31, 1914 1,293,503.82 Dec. 31, 1914 990,350.16 


Writing Commercial and Industrial Accident and Health—Plate Glass— 
Employers’, Public, General, Elevator, Teams, Contingent and Automobile 
Liability Insurance. 


Agents Wanted in Eastern States 


BUSINESS WRITTEN 

$29,497.31 
206,333.21 
349,879.06 








GENERAL DUPONT BUYS 
THE EQUITABLE 


To Co-operate with Officers of Society 
in Plan for Complete 
Mutualization 


P. MORGAN SELLS SHARES 


Statements by Insurance Desartment 
and Judge W. A. Day, Presi- 
dent of Equitable 


General T. Coleman du Pont, princi- 
pal owner of the new building of the 
Equitable Life Assurance Society, at 
120 Broadway, and a distinguished fi- 
nancier, has purchased from J. P. Mor- 
gan ‘the 502 shares of stock in the 
Equitable Life Assurance Society which 
Mr. Morgan’s father purchased from 
Thomas Fortune Ryan. It is announced 
that General du Pont’s sole object is to 
protect the interests of the policyhold- 
ers of the Society. In a statement to 
daily newspapers, General du Pont says 
that it is his idea to co-operate with 
the officers of the Society in a plan for 
its complete mutualization, the policy- 
holders already nominating a majcrity 
of the Board of Directors. 


Statement by President Day 

William A. Day, president of the 
Equitable Life Assurance Society, made 
the following announcement: 

“The majority of the capital stock of 
the Equitable Life Assurance Society of 
the United States, purchased by the late 
J. P. Morgan several years ago, has 
been sold by the executors of Mr. Mor- 
gan’s estate to General Coleman du 
Pont, the principal owner of the new 
Equitable Building. The trust under 
which the stock has been voted remains 
undisturbed, under the control of the 
same trustees, the Hon. Morgan J. 
O’Brien, the Hon. Joseph H. Choate and 
Lewis Cass Ledyard, Esq. 

“It is fitting in making this announce- 
ment to state that the directors and 
officers of the Equitable Society appre- 
ciate highly the public spirited attitude 
of the late Mr. Morgan and of his son 
during the period that the technical 
ownership of the stock has rested in 
their hands. During this entire period 
the directors and officers of the Society 
have enjoyed the fullest freedom in 
the administration of its affairs, without 
so much as a suggestion from the own- 
ers of the stock or trustees with respect 
to the management or conduct of the 
Society. The three trustees, whose sole 
duty has been to elect the directors, 
have selected men of integrity and 
known standing for these high positions 
with a full sense of responsibility for 
the trust imposed upon them. The di- 
rectors so selected have administered 
the affairs of the Society free from any 
influence or control of the beneficial 
owners of the stock. 

“It is eminently appropriate that in 
the change in the ownership of the 
stock the interest in the majority of 
the Society’s capital has now been ac- 
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quired by a staunch friend of the Equit- 
able, who states that his sole object is 
to protect the interests of the policy- 
holders of the Society, whose home is 
in the building of which he is the prin- 
cipal owner—a building which bears the 
Equitable name, and which has been 
erected in large part for the benefit of 
the Equitable ,and to facilitate the efh- 
cient transaction of its business.” 
Position of Insurance Department 

At the office of the Insurance Depart- 
ment of the State of New York at 165 
Broadway, the following statement was 
given out by Supt. Frank Hasbrouck: 

“The sale of the stock control of the 
Equitable Life Assurance Society by 
the Morgan estate to General du Pont 
is a private transaction over which the 
Department has no control. 

“The Department, however, has full 
authority which would enable it to pro- 
tect fully the rights of the policyholders. 
A majority of the present Board of 
Directors represent the policyholders, 
and the supervisory powers of the WVe- 
partment are such that no radical 
change could be made in the control or 
management of the Society without our 
knowledge. 

“Assurance has been given to the De- 
partment that the voting trust which 
has been in effect for some years will 
continue undisturbed. We are also as- 
sured that General du Pont is entirely 
willing to bring about a complete 
mutualization of the Company, and the 
Committee of Mutualization of the 
Equitable will take up the matter with 
General du Pont at an early date. 


“We are informed that at the time of 
the purchase of the stock from the 
Morgan estate, General du Pont agreed 
to resell the stock to the Equitable 
Society at any time within three years 
at cost plus interest. 

“The Insurance Department has just 
completed its regular triennial exami- 
nation of the Society’s affairs and the 
report will be filed shortly. The Society 
is in sound condition financially and its 
methods of management, expenses and 
earnings have been greatly improved in 
recent years.” 

Gen. du Pont’s Career 

General du Pont was born in Louis- 
ville, Kentucky, and was graduated 
from the Massachusetts Institute of 
Technology, in the class of 1883. He 
is a member of the well-known du Pont 
family of Delaware, which started the 
manufacture of powder in this country 
in 1800. Unlike the other younger mem- 
bers of the family, General du Pont 
did not go into the powder business 
directly after graduating. His early 
business experience was in the opera- 
tion of coal mines owned by his father 
in Kentucky, and later in the develop- 
ment of traction companies and in the 
management of the Lorain Steel Com- 
pany of Jchnstown, Pennsylvania. 
About fifteen years ago he sold his prop- 
erty interests in the traction and steel 
companies, and made a large investment 
in the du Pont Powder Company, be- 
coming the controlling factor in the 
organization. By new methods of 
manufacturing and marketing, consist- 


ing principally in the development of 
powder and dynamite for mining, agri- 
cultural and commercial purposes, he 
greatly increased the earning power of 
the du Pont Company. He recently sold 
his entire interest in the du Pont Pow- 
der Company to his cousins and some of 
the junior officers of the Company, re- 
tiring at the same time from the presi- 
dency. He had thus completed his great 
business successes in comparatively 
early manhood. 

About three years ago General du Pont 
bought the site of the old Equitable 
Building, and formed a_ corporation 
known as the Equitable Office Building 
Corporation, which has erected upon 
this site the largest and most complete 
office building in the world. With Gen- 
eral du Pont’s retirement from the man- 
agement of the Powder Company, this 
office building constitutes his only 
active business interest. 

General du Pont has been for a long 
time actively interested in public and 
philanthropic matters, evidenced by his 
notable gift of $2,009,000 to the State of 
Delaware to build a highway from one 
end of the State to the other; his gifts 
to the Massachusetts Institute of Tech- 
nology, aggregating more than a mil- 
lion dollars, and substantial contribu- 
tions to the Young Men’s Christian 
Association and to other movements. 

Equitable’s History 

The Equitable Life Assurance Society 
was organized in 1859, and will have 
been in business for fifty-six years on 
the 26th of next July. 

The great fire of January 9, 1912, 
drove it from its offices in the old Equit- 
able Building, and on the same day it 
opened temporary offices in the City 
Investigating Building, at 165 Broadway. 

On April 26th of the present year, it 
reopened its offices at the old stand in 
the new Equitable Building; and in 
celebration of its home coming, the 
agents of the company sent in so large 
a volume of new insurance that all pre- 
vious records were broken. 

The Equitable has had five presidents. 
The fifth, William A. Day, after serving 
as Vice-President for several years, was 
elected the chief executive of the com- 
pany in 1911. 

The progress of the Equitable during 
this period of ten years is illustrated by 
the figures in the company’s reports to 
the Insurance Department of the State. 
The increase in assets has been nearly 
$123,000,000; the rate of interest on in- 
vestments has been increased from 
4.03 per cent. to 4.56 per cent. The 
total sum paid to policyholders in 1905 
was $39,101,000. In 1914 it was $56,- 
700,000. The mortality rate for the 
year 1914 was 7% per cent. lower than 
the average for the last fifteen years. 

During President Day’s management 
the Equitable has been thoroughly re- 
organized; its business systematized; 
its agency force strengthened and in- 
creased, and its expenses reduced. 

It is stated by the executive that the 
Society has never been in a stronger or 
better condition than at the present 
time. Its business has steadily in- 
creased, and the company reports that 








Great Southern Life 








For Agency Contracts Address 


HOUSTON, TEXAS. 

J. S. RICE, — Largest 

Chairman of the THE Aenanien 

Board. BIG fiw 
J. T. SCOTT, TEXAS GREAT MASOUTHE Insurance 
Treasurer. In 
Force 

The Of Any 
Leading Company 
Texas In The 
Company South 





WRITING THE LARGEST AMOUNT OF INSURANCE IN 
TEXAS OF ANY COMPANY OPERATING IN THE STATE. 


Insurance Company 





0. S. CARLTON, President 








WANTED 


A man who knows he can 
make good in organizing an 
agency for a big company in 
a city embracing a population 
of 1,000,000. A salaried con- 
tract will be made and the 
applicant chosen will be 
brought into direct touch with 
Home Office with opportuni- 
ties for advancement. Only 
men of experience and who 
can prove ability need apply. 
Territory in Pennsylvania. 
Address 
“ORGANIZER” 


Care of THE EASTERN 
UNDERWRITER 
105 William Street 
New York City 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 


OF THE MANHATTAN LIFE 








A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











the new insurance written during the 
current year to date is $5,090,000 in ex- 
cess of that written during the same 
period in 1914. 

Equitable Trustees 

The Equitable has 1,000 shares. In 
June 5, 1905, Thomas F. Ryan bought 
502 of them for $2,510,000. These were 
the shares which were owned by James 
Hazen Hyde. Mr. Ryan placed the 
stock in the hands of three trustees, 
Grover Cleveland, Morgan J. O’Brien 
and George Westinghouse. On Decem- 
ber 9, 1909, the stock was bought from 
Mr. Ryan by the late J. Pierpont Mor- 
gan, for the price that Mr. Ryan had 
paid for it plus interest. 

The trusteeship expired on June 15, 
1910, and soon thereafter was renewed 
by Mr. Morgan. Joseph H. Choate and 
Lewis Cass Ledyard succeeded Grover 
Cleveland and George Westinghouse as 


trustees. Several attempts have been 
made to mutualize the Equitable— 
one movement—which met with the ap- 
proval of the late J. P. Morgan, being 
started in 1911. 





LEAD AT HONGKONG 


According to George ©. Anderson, 
consul-general for the United States 
at Hongkong, China, life insurance in 
Hongkong is written almost entirely 
by American companies, either of the 
United States or Canada. One Chinese 
company, however, does a considerable 
business, while several other native 
and Japanese companies write a small 
business. The usual life insurance 
commission is 35 per cent. the first 
year, with a 10 per cent. renewal for a 
stated term and 1 per cent. annually 
for collection fee. 














Assets (January 1, 1915) 
Liabilities .... 


Guarantee and Dividend Funds ....................---9$ 6,415,648.50 


Efficient management, attractive and liberal policies and unusually desirable general agency contracts all help to make the GER- 
MANIA LIFE’S growth normal and certain. 


We have a few desirable openings for men of high standard. Address for a direct contract connection: 


HOME OFFICE, 50 Union Square, NEW YORK, N. Y. 


ANOTHER NOTABLE YEAR! 


THE GERMANIA LIFE INSURANCE COMPANY 


OF NEW YORK 
IN ITS FIFTY-FIFTH YEAR 


PASSED THE $50, 000,000 MARK IN ASSETS AND THE $150,000,000 MARK IN INSURANCE IN FORCE—(PAID-FOR BASIS). 
cebueceevebsoeoueedveecenbes . $50,874,700.8 


-+.+- 44,459,052.3 
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45 YEARS WITH METROPOLITAN 


JOHN R. HEGEMAN ANNIVERSARY 








Twelve Hundred Messages of Congratu- 
lation Received by President of 
Metropolitan Life 





John R. Hegeman, president of the 
Metropolitan Life, has completed forty- 
five years of service as an officer of that 
company. On the day of his annivers- 
ary he received 1,200 letters auc tele- 
grams of congratulation from all parts 
of the country. The office of the vener- 
able president was filled with flowers. 
One interesting feature of the day was 
the receipt of a message of congratu- 
lation from 400 men and women who 
have been with the company more than 
twenty years. 

Two visitors who ealled to pay their 
respects were I. J. Cahen, manager of 
the ordinary department, who joined 
the Metropolitan four months before 
Mr. Hegeman did; and J. J. Thompson, 
assistant secretary, who has also been 
with the company forty-five years. 

The chronological record or tne presi- 
dent’s connection with the company is 
as follows: June 11, 1870, elected sec- 
retary. June 13, two days later, elected 


director and vice-president pro tem. 
October 25, 1870, elected vice-president. 
October 7, 1891, elected president. His 
election as vice-president was a sort 


of wedding gift from the company, Mr. 
Hegeman having been married the fol- 
lowing day, October 26, 1870. Thus his 
forty-five years cover twenty-one as 
vice-president and twenty-four, lacking 
four months, as president. 

One of the duties which the new sec- 
retary had in 1870 was to prepare the 
annual report of the company to be filed 
with the Insurance UVepartment. His 
first report, showing business Decem- 
ber 31, 1870, gave the total assets of 
the company as $833,914.19; in 1914, 
the assets were $496,862,770. In other 
words, more than 595 times as great. 
The company’s cash income in 1870 
was $327,740.24; in 1914, it was $127,- 
997,891, or more than 390 times as 
great. The number of policies in force 
at the end of 1870 was 9,331; at the end 
of 1914 it was 14,843,108, or more than 
1,590 times as great. The claims paid 
in 1870 amounted to $63,293; in 1914, 
they were $33,751,797, or more than 532 
times as much. The number of policies 
issued during 1870 was 9,113, or a little 
more than 30 per day, counting 300 
working days in the year; in 1914, 8,0.J 
were issued every working day, or 268 
times as many. Of course, at that 
time, industrial business had not begun 
in this country, and the policies then 
issued were all ordinary. But compar- 
ing the ordinary then and now: against 
9,113 issued in 1870, the company is- 
sued and revived 246,728 ordinary poli- 
cies in 1914. In 1914, the payment of 
claims involved the return to policy- 
holders and their beneficiaries of 
$232.07 a minute. If payments had 
been made in 1870 at this rate, the en- 
tire claims for that year would have 
been paid in four and one-half hours— 
just about a short Saturday’s work. In 
1870, it was a stock company with a 


paid-up cash capital of $200,000; at the 
beginning of the present year, it be- 
came a mutual company owned and 
controlled by the holders of almost 
15,000,000 policies. One item of lia- 
bilities reported the first year was 
“salaries and miscellaneous expenses 
due and accrued, $14,390.47”; at the end 
of 1914 and before the mutualization, 
there. was a surplus of about $40,- 
000,000. 

It is remarkable that a man, who lived 
to see such a phenomenal growth in life 
insurance, should still be active. Mr. 
Hegeman is at his desk every day in 
the Metropolitan Building, which in it- 
self is a monument to his genius. 





TO BUILD IN DES MOINES 





Bankers Life Buys Half a Block of 
Ground for New Home Office 
Building 





The Bankers Life Company of Ves 
Moines, Iowa, has purchased an entire 
half block of ground as a site for a new 
home office building. Tentative plans 
of the company are for a building in the 
center of the commodious site and sur- 
rounded by beautiful effects in land- 
scape gardening. The new building 
probably will front eastward with an 
imposing facade. 

The Bankers Life is growing rapidly 
and its growth occasions a rapidly in- 
creasing demand for much larger and 
more convenient quarters than can be 
afforded in its present location. The 
dimensions of the new site are 330 by 
132. 


Acquisition of this highly desirable 
property by the Bankers Life Company 
has been largely due to the foresight 
and diplomacy of Simon Casady, treas- 
urer of the company, who has been in- 
strumental in bringing the transaction 
to a satisfactory conclusion. 





PASS BOSSHARD BILL 





Removes Burdens Under Which For- 
eign Companies have Been Re- 
quired to Operate in Wisconsin 





The Bosshard bill, relating to the 
limitation of expenses, and softening 
requirements of the present law with 
relation to detailed reports, passed the 
Wisconsin House on Friday, having al- 
ready passed the Senate. The amend- 
ment requiring companies to pay back 
fees and taxes was iilled. 

This means that she companies who 
withdrew from Wisconsin will return 
to that State. 





CONGRESSMAN AN AGENT 





Silas R. Barton, Formerly in House of 
Representatives Goes With North- 
western National Life 





The Northwestern National Life of 
Minneapolis has contracted with Silas 
R. Barton of Grand Island, Nebraska, to 
act as its State agent for Nebraska. 
Until recently Mr. Barton was a mem- 
ber of Congress from the Fifth District, 
and for two terms Insurance Commis- 
sioner of Nebraska. 








1914 RESULTS 
OF 


GERMAN LIFE INSURANCE COMPANIES 








Although the new business of Ger- 
man life companies has falien off 
considerably since” the outbreak of 
the war, the mortality in connection 
with war risks has proved up to date 
to be very moderate and the large re- 
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Magdeburger Lebens-Vers. Ges., Ma vraag SO M.4,412,518 
es., 


Friedrich Wilhelm Lebens Vers. Aktien 


SEE Kensdncs-eoeiacdvunscasapenstspsawegqaunshgnhes 
Bayerische Vers. Bank Aktien Ges., Muenchen. 
Preussische Lebens-Vers. Aktien Ges., Berlin. 
s pee Lebens-Vers. Aktien Ges., Frank- 
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OUTCOME OF MUTUALIZATION 


PRU. MEN LEAVE FIDELITY CO. 


Elimination of Interlocking Directorates 
—Trust Co. Men Resign from 
Insurance Board 


The actual divorce of the Fidelity 
Trust Company from the Prudential In- 
surance Company, which concerns have 
hitherto for many years operated with 
interlocking directorates, has taken 
place. As characterized by President 
Dryden of the Prudential it is the logi- 
cal outcome of mutualization. 

At a meeting of the board of direc- 
tors of the Fidelity Trust Company res- 
ignations were received and accepted 
from four members who have hitherto 
represented Prudential interests on the 
Fidelity Board, Forrest F. Dryden, presi- 
dent of the Prudential; Edward wv. Duf- 
field, fourth vice-president and general 


solicitor; Wilbur S. Johnson, second 
vice-president and comptroller, and An- 
thony R. Kuser, a director of the Pru- 


\dential. 


At a meeting of the Board of Direc- 
tors of the Prudential Insurance Com- 
pany resignations from that board were 
accepted from Uzal H. McCarter, presi- 
dent, and Jerome Taylor, third vice- 
president of the Fidelity Trust Com- 
pany. The full board of the Prudential 
has fifteen members. 


Both President McCarter and Presi- 
dent Dryden, when seen, looked ahead 
to the elimination of interlocking direc- 
torates for their boards with manifest 
satisfaction. They regard the action 
as not only in harmony with the spirit 
of the times, but believe it will lend it- 
self to more efficient and harmonious 
regulations between the two big cor- 
porations than ever before. 


James S. Alexander, president of the 
National Bank of Commerce, New 


serves, specially appropriated to meet 
war claims, are in excess of the prob- 
able liability. 

The German life companies show 
very satisfactory results as the follow- 
ing figures show: 






Profits per Dividends 
Paid to Shareholders 
1913 1914 1911 1913 1914 
M.4,336,667 21.67 24 24 
11,336,467 12,017,425 38 40 40 
1,642,539 1,399,340 32 35 35 
144735255 1,454,018 20 20 20 1-3 


1,907,000 


1,874,383 


1,943,046 12 20 20 
1,778,240 62.5 62-3 62-3 


York; and Howard Bayne, vice-presi- 
dent of the Columbia Trust Co., New 
York, have been elected directors of the 
Prudential to fill the vacancies caused 
by the resignations of Messrs. McCarter 
and Taylor. 





LIFE INSURANCE TAX 


By decision of the Supreme Court of 
the United States Pennsylvania is as- 
sured of an annual income of almost $1,- 
500,000, which hung upon the decision. 
The law involved was an act of 1895, 
amended in 1911, imposing a tax of 2 
per cent. on the gross premiums paid by 
residents of Pennsylvania to foreign 
life insurance companies. ‘ihe Equi- 
table Life attacked the act in the Dau- 
phin County Court. President Judge 
Kunkel upheld the taw. ‘the Penusyl- 
vania Appellate Court upheld his deci- 
sion, which is further affirmed by the 
United States Supreme Court. All for- 
eign companies registered in Pennsyl- 
vania have been paying the tax under 
protest. 





SUES WOODMEN OF AMERICA 

Mrs. Harriet B. Moore, 65 years old, 
of St. Paul, Minn., has started a suit 
for a $1,000 death benefit alleged due 
her from the Modern Woodmen of 
America. Mrs. Moore asserts that the 
application for membership and the 
death benefit certificate obtained by 
her son, James Moore, June 22, 1906, 
: valid and that the death benefit is 
due her as beneficiary. The insurance 
body declares the son had failed to pay 
an assessment of 55 cents. He attempt- 
ed to obtain a re-instatement, it is de- 
clared, but was refused because of ill 
health. 





Arthur J. Keefe, a shoe dealer in 
Elmira, N. Y., has gone into the life in- 
surance business, becoming an agent of 
the Equitable Life Assurance Society. 

















AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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THE STABILITY OF LIFE INSURANCE 
AN ENGLISH POINT OF VIEW 


By J. Redman Ormerod, Manager of Pioneer Life Assurance 
Company, Ltd. 








In all estates which in the past six- 
teen years have had to be realized con- 
sequent upon death there has always 
been one thing which executors have 
found to be realizable at its face value, 
while almost everything else represent- 
ing security for money invested has 
had to be realized at very substantial 
depreciation. That one thing which has 
always realized its face value—and 
probably more—is the life assurance 
policy. The man who in 1898 took out 
a life assurance policy for, say, £5,000, 
and who died in 1914, left £5,000 of life 
assurance money intact—at least that. 
The man who invested in 1898, say 
£5,550 in British Government Consols 
and whose estate came to be realized 
in 1914, found that the £5,550 invested 
in the “premier security” had depreci- 
ated to about £3,400, or a capital loss 
of nearly 40 per cent. The man who in 
1898 invested, say, £5,800 in India 3% 
per cent. stock, and who died in 1914, 
suffered a aepreciation to £4,150, or a 
capital loss of £1,650. The man who 
in 1898 invested £5,600 in London and 
North Western Railway 3 per cent. de- 
benture stock—generally regarded as 
one of the finest securities in the King- 
dom—had by 1914 suffered a deprecia- 
tion of £1,800, the stock then realizing 
only £3,800. For the purpose of this 
article we have selected three of the 
best recognized “gilt-edged” securities 
obtainable. If the reader will himself 
investigate the history of all the best 


investments or securities for the last , 


sixteen years, he will find that a very 
heavy depreciation in capital value has 
taken place. This means that wherever 
securities have had to be realized 
through the death of a holder extraord- 
inary capital losses have been sus- 
tained. Furthermore, it was beyond the 
power of any living man to foresee the 
eoming of the large depreciations men- 
tioned, while the very moderate inter- 
est yield from the best investments 
made it quite impossible to provide any 
substantial reserve by way of having 
something to set against the deprecia- 
tion. 
From Standpoint of Security 

It is impossible to conceive of any 
more powerful and absolutely convinc- 
ing arguments in favor of life assurance 
for substantial amounts, thanis provid- 
ed in the financial record of the best se- 
curities purchaseable in the last ten or 
sixteen years. This especially applies 
to men of comparatively moderate fi- 
nancial resources—to men who can 
save £10, or £50, or £100, or even 
£500 a year. Most people who pros- 
per and who increase their accumula- 
ted wealth year after year, have to do 
it by degrees—some by larger de- 
grees than others. A man cannot put 
a very large sum of money into a bank 
and get from it a regular rate of inter- 
est. The Post Office Savings Bank will 
only pay 2% per cent. interest on a 
limited amount, and the Co-operative 
Savings Banks—many of which are 
found in Northern towns—decrease the 
rate of interest paid according as the 
amount deposited increases. The Co- 
operative Banks will pay a larger rate 
of interest for sums up to £50 than 
they will pay for sums over £200. We 
need not here enter into the reasons 
for that differentiation, though they are 
intelligible enough. Therefore, if a 
man does not invest his savings in 
some way, but merely deposits them in 
a bank, he is liable, the more his sav- 
ings increase, to find the interest paid 
to him getting proportionately less, so 
that it is conceivable that his larger 
capital may produce little more interest 
than did his smaller capital. 

Safety 
That means that a man who accumu- 





lates money to any material extent 
must find an investment for it some 
where. If he is speculative and chooses 
speculative securities, he may be lucky 
and find his capital increase, or he may 
be unlucky and find his capital wither 
away to nothing. A man whose resour- 
ces are not substantial really cannot 
afford to risk losing his capital by in- 
dulging in speculation. It is usually re- 
garded as the safest thing for the man 
of moderate financial resources to in- 
vest in the best known securities. But 
he must purchase them at the current 
market price. The current market 
price may be high or low—that is a cir- 
cumstance which he cannot control. 
Nor can he control very well the time 
at which it will or may be necessary 
to realize the securities. He may buy 
when prices are high and when there 
is every indication that prices are ad- 
vancing; or he may buy when prices 
are low and then he hopes that they 
will move up. But he cannot control 
market fluctuations or the variations in 
money values. He has to take the risk, 
and he may die at any time—either at 
a good time for realizing or at a bad 
time. It does not necessarily follow 
that every investment is realized when 
the death of the owner occurs, but in 
many cases death involves the realiza- 
tion of some if not of all the securities 
preparatory to the payment of Death 
Duties or to the distribution to the 
various legatees. 


A man who invests in life assurance 
has practically guaranteed to him the 
realization in due course (whether at 
death or on the maturity of his endow- 
ment policy) of the full face value of 
the policy originally purchased—at 
least that. The insurance company has 
a great advantage over the individual 
in regard to investments. That advan- 
tage lies in the fact that the company 
does not die. Men may come and men 
may go, but the insurance company— 
we may say, for all practical purposes 
—goes on for ever. That being the 
case, the individual is liable to have his 
estate realized at any time, but the in- 
surance company is never likely to be 
compelled to realize its securities. 
Therefore, the individual is liable to 
suffer a large capital loss—as shown in 
the first paragraph above—whereas the 
insurance company does not suffer such 
loss, but on the other hand may con- 
ceivably gain. 


Become a Capitalist Before You Invest 
Substantially 


There are many other arguments for 
life assurances which can be presented. 
One of the most forcible is that the in- 
surance company provides the capital, 
while the person insuring his life pro- 
vides the annual premium—which is a 
kind of interest paid by him for the 
capital secured to him in due course. 
You must be a capitalist before you can 
invest substantially, but you need not 
be a capitalist before you can insure 
substantially. You must have £1,000 
before you can obtain an annual inter- 
est return of £30 to £40; but if you 
have not got £1,000, but want to have 
£1,000 immediately secured to those 
dependent upon you at your death—or 
to receive it yourself at a future date, 
i? you live—you can do it if you can 
pay £30 or £40 each year, from your 
Savings. By insurance you can become 
a capitalist before you actually possess 
capital. We should get far more £1,- 
000 and £5,000 cases if we informed 
ourselves better, and prepared our- 
selves with arguments which will ap- 
peal convincingly to men of the class 
who can save £30—~£40, or £150— 
£200 per annum. 






No company is stronger or 
more stable than its investment 
securities. 


The distinctive result of the Union Central’ s 
forty-eight years investment experience is one of 


Service 
and Saving 


the wonders of the financial world. 


of Assets, 























Of the more than One Hundred Million Dollars 


less than 3% is represented by the 


magnificent new Home Office building; about 20% 


by accommodations to policyholders; 
while over 76% is loaned on carefully 
selected first mortgages, in the best farm- 
ing sections of thirty-four different States. 


The advantages of Union Central 
investments are four-fold: — (1) Max- 
imum security—averaging over $3.75 
for each $1.00 loaned: (2) Non- 
destructible and ever-enhancing 
values: (3) Non-speculative and 
non-fluctuating character, at the 
same time possessing adequate 
mobility: (4) Supreme interest 
earning ability; gross rate 1914 
, —6.38%, average past twenty 
years—6. 44%. 


The sum of these advantages 
constitutes the Strength back of 
every contract, and contributes 
largely to the Service enjoyed, 
and the Saving realized by 
the company’s policyholders. 


For information or in- 
vestment literature address, 
ALLan Waters, Supt. 
I) of Agents. 


Che Union Central 


Life Insurance Co. 
OF CINCINNATI 
Jesse R. CLark, Pres. 
























































MR. AGENT: 


Our New 20-Pay Policy which GUARANTEES TERMINAL CASH 
VALUE EXCEEDING the TOTAL OF TWENTY PREMIUM PAY- 
MENTS, also covering DOUBLE INDEMNITY and TOTAL DIS- 


ABILITY—is a FAST SELLER. It is a 


“LIVE and WIN” Policy 


Good territory open for experienced closers. 


RESERVE LOAN LIFE 
INDIANAPOLIS, INDIANA 














GROWTH IN ASSETS 


“BUILT FOR ALL TIME” 


San Antonio Life Insurance Co. 


SAN ANTONIO, TEXAS 


++» $426,085.00 
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Men of character and ability can secure agency contracts by writing 
HENRY A. HODGE, President 


INSURANCE IN FORCE 
-- $2,629,020,00 
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PENN. MUTUAL’S EXAMINATION 


PRAISE BY PENNSYLVANIA DEPT. 





Growth, Development and Stability of 
Company a Great Credit to 
Commonwealth 





The Pennsylvania Insurance Depart- 
ment has completed its examination of 
the Penn Mutual Life Insurance Com- 
pany. 

In concluding the report the Depart- 
ment’s examiner says: “The growth, 
development and stability of the insti- 


tution reflects great credit upon the 
Commonwealth.” The practices of the 
Company in every detail are com- 
mended. 

The report of the examiner says in 
part: 


“The Pennsylvania Legislature grant- 
ed a charter to the Penn Mutual Life 
Insurance Company, of Philadelphia, 
Pa., on February 24, 1847. Applications 
to the amount of $224,500 of insurance 
or sixty-five lives were immediately se- 
cured Besides the charter granting 
permission to the Company to do a life 
insurance business, it also provided for 
a trust and deposit business; but the 
Company never engaged in the latter 
business.” 

Scope of Operations 

“The operations of the Company are 
limited exclusively to life insurance. It 
transacts no foreign business, and 
makes no investment outside of the 
United States. Business is at present 
being transacted in the following States, 
viz: Alabama, Arkansas, California, 
Colorado, Connecticut, Delaware, Flor- 
ida, Georgia, Idaho, Illinois, Indiana, 
Iowa, Kansas, Kentucky, Louisiana, 
Maine, Maryland, Massachusetts, Mich- 
igan, Minnesota, Mississippi, Missouri, 


Montana, Nebraska, Nevada, New 
Hampshire, New Jersey, New York, 
North Carolina, North Dakota, Ohio, 


Oklahoma, Oregon, Pennsylvania, Rhode 
Island, South Carolina, South Dakota, 
Tennessee, Utah, Vermont, Virginia, 
Washington, West Virginia and Wyom- 
ing.” 
Officers and Trustees are Policy-holders 
“The officers and trustees are all 
policyholders of the Company, elected 
by their fellow policyholders in person, 
no proxies being permitted under the 
charter, and each person having a vote 
for each $50 of premiums paid.” 
Committees Actually Supervise 
“The various departments of the 
Company are each managed by a com- 
mittee of the trustees; and, in scruti- 
nizing the minute books, your examin- 
ers were particularly impressed by the 
close personal management by commit- 
tees of the trustees of the various de- 
partments of the Company. These com- 
mittees do not attend to their duties in 
a perfunctory manner at all, but are, at 
all times, in close personal contact with 
the affairs of their respective depart- 
ments.” 


Income and Disbursements 
“The books of account showing items 
of income and disbursements were veri- 
fied by reference to the original en- 
tries, Vouchers for several months 
were absolutely confirmed.” 


Ledger Assets 

“Deeds and all required title papers 
for real estate owned were carefully 
examined and found intact. No ap- 
praisements were made for this exami- 
nation, as the Company is carrying all 
its holdings at $247,569.87 below actual 
cost. At the present time a new Home 
Office building is being erected at the 
southeast corner of Sixth and Walnut 
Streets, Philadelphia. The cost of this 
Structure up to December 31, 1914, be- 
ing $1,621,443.73. 

“The items appearing on the mort- 
fage loan account were checked with 
the mortgages themselves, and all pa- 
pers relating to the mortgages were ac- 
counted for, and the account proved in 
proper order. The value of the prop- 
erties upon which the mortgage loans 





have been made provide in each in- 
stance, from appraisements made for 
the Company, a wide margin of equity 
to the owner and adequate protection 
to the Company, mortgagee. No ap- 
praisements were made for this exam- 
ination, as a large number of proper- 
ties in Philadelphia and vicinity secur- 
ing the larger mortgage loans were ap- 
praised for this department at the last 
examination made several years ago.” 


Interest Collection Record 

“Interest collections were verified. 
This Company’s record for prompt col- 
lection of interest is especially. worthy 
of commendation, only two items out of 
12,000 collections, covering 7,187 indi- 
vidual accounts, being overdue on Jan- 
uary 1, 1915.” 

Liabilities 

“The Actuary of the Company calcu- 
lated the policy reserves reported in 
the annual statement, which exceed the 
reserves legally exacted; thus guaran- 
teeing to the policyholders a larger 
measure of security than contemplated 
by the statutory provisions.” 

Premium Abatement Fund 

“The sum set aside for premium 
abatement for 1915, amounting to $3,- 
989,000.00, is carried by the Company 
as a liability, and represents the largest 
apportionment for this purpose in the 
history of the Company.” 

“The practice of the Company in car- 
rying as a liability reserve fund for un- 
usual mortality and possible asset fluc- 
tuations due to market conditions is 
highly commended. The wisdom of 
these precautions under existing world- 
ly conditions is apparent.” 


Company Purely Mutual 


“In making our examination of this 
Company, the fact that it was organ- 
ized and conducted upon a purely mu- 
tual basis was continually impressed 
upon us. The Company has no stock- 
holders, and its books, records and 
methods of administration show that 
the mutuality of its policyholders is 
preserved, and that they are the only 


participants in the benefits. The 
growth, development and stability of 
the institution reflects great credit 


upon the Commonwealth.” 
Figures from Statement 
Ledger Assets, December 


J Pra terstare $140,245,085.56 
Income 

Total new premiums.... 3,264,594.96 

Total renewal premiums. 19,016,356.66 

Total premium income... 22,285,121.31 
Total gross interests and 

eS en ee 7,191,579.10 

Total income .......... 30,157,219.19 
Disbursements 


Net amount paid for 
losses and matured en- 
GONE a Sab cecatea 

Total paid policyholders 

Total disbursements .... 


Ledger Assets 


16,967,636.14 
21,769,875.21 


Mortgage loans on real 
a ee ee 57,429,350.03 
Loans made to _ policy- 


holders on company’s 
policies assigned as col- 


ht OR AR a 23,37,776.12 
Book value, bonds and 

A eee eran 54,942,282.71 
Total ledger assets ..... 148,632,429.54 
CS BROS ocséciivcex 153,564,571.65 
Total admitted assets 

ae: a) ee 151,947,503.98 

Officers 


The officers of the Penn Mutual Life 
are as follows: President, George K. 
Johnson, Vice-President, Lincoln K. 
Passmore, 2nd Vice-President, William 
H. Kingsley, Financial Vice-President, 
Robert C. Brayton, 3rd Vice-President, 
John W. Hamer, Secretary and Treas- 
urer, John Humphreys, Actuary, J. Bur- 
nett Gibb. 





The Northwestern National reports 
an increase of over 18 per cent. in new 
business for May, and of nearly 20 per 
cent. for the first five months of the 
year compared with the same periods of 
last year. 





are higher this year than ever before. 

attractive Accident and Health Policies 

have helped them to make more money. 
Write for a LIFE, ACCIDENT AND HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


Our 








Write for information 


The Man Who Now Contracts With 
a medium sized, well established, PROSPEROUS, WESTERN, old 
line mutual life company in IOWA, NEBRASKA or KANSAS where 
PROSPERITY REIGNS, will PROFIT NOW and inthe FUTURE. 
Maximum Brokerage and Renewal 
: Contracts for Desirable Men : 


Correspondence confidential 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 








Warm Personal Interest 





WALTER LeMAR TALBOT, President 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher suceess in that atmosphere. 


Write to 


The Fidelity Mutual Life 


Insurance Company 


PHILADELPHIA, PA. 











LARGER INTEREST EARNINGS 





Two Years’ Comparison By Security 
Mutual Life; Dividends Last 
Year of $96,163 





The Security Mutual Life, which in- 
creased its insurance in force more than 
$1,552,000 in 1914, and had insurance 
in force December 31, 1914, of $48,410,- 
726, is making good gains this year. 
The Company’s interest earnings in 
1913 on all its bond investments werv 
4.35 per cent.; in 1914, 4.41 per cent. 

In 1913 the Company’s average inter- 
est earnings on all its mortgage invest- 
ments was 5.33 per cent.; in 1914 it was 
5.51 per cent. 

The average interest on bonds pur- 
chased and mortgage investments made 
in 1914 was 5.34 per cent. and 5.96 per 
cent. respectively. 

The following table shows the divi- 
dends paid by the Company to its pol- 
icyholders during the past seven years: 


BOs 226.000 460 rewdeced $35,116 
SOEs avec pnsesawenee 40,784 
PG ccces eas saden sacs 56,203 
eer ee ei 62,362 
) re err cre Le 80,241 
| ere ey TT 87,259 
een Seen Te 96,163 





The winning man in our business is 
the fellow with one idea—not that he is 
a bore in obtaining his business where 
good judgment would say talk some- 
thing else, but that he knows his busi- 
ness so well that he can present it in a 
way that is mighty full of interest when 
an opportune moment does come, says 
the Public Savings Ladder. 


GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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LIFE ANNUITY ARGUMENTS EFFICIENT SAVING | 
MADE BY THE TRAVELERS! INS. CO. By GEORGE W. COLEMAN Representing 





Three Advantages of Policy Illustrated 
—Solves Problem of Safe and 
Adequate Income 





The Travelers’ recently announced 
new annuity rites. In making an argu- 
ment for life annuity the Company said 
in a circular to agents: 

“The life annuity solves the problem 
of a safe and adequate income for a 
man or woman separately or under a 
joint annuity form for the ‘annuitant 
and beneficiary jointly. 

“The great advantages of a life an- 
nuity are, 1st, the large income ob- 
tained, 2nd, the absolute safety of the 
investment, and 3d, the continuance of 
that income for life no matter how long 
that may be. The advantages of these 
policies are well illustrated by the fol- 
lowing: 

“A man who has saved all his life 
finds his days of usefulness as a pro- 
ducer over at age seventy. There is 
no one dependent upon him. He has 
accumulated the sum of $20,000. This 
invested at 4%4% would return an in- 
come of $900 a year, which is hardly 
sufficient for his purpose. By using 
the $20,000 to purchase an annuity at 
this age such a man would obtain an 
income of $2,759.40 a year as long as he 
lived, or three times the amount from 
the investment. Suppose again that his 
investment of $20,000 is all that he has. 
He has no guarantee that his invest- 
ment will continue to yield an income 
of $900 a year. Every agent of the 
Company can recall instances during 
the last few years where income-paying 
securities have greatly depreciated. 
The condition of a man under such cir- 
cumstances would be serious. To use 
his principal to help out his income 
would not be safe because there is a 
possibility that he might live for twen- 
ty or twenty-five years longer. It is a 
chance that an individual cannot well 
afford to take. 

“In case of a joint annuity policy the 
return would be more than double the 
income obtainable from .a 444%. invest- 
ment (dependent upon the ages), and 
the income from the annuity would run 
undiminished throughout the life both 
of himself and wife, and in this case 
also would be free from any chance of 
depreciation. 

“The purchase of an annuity relieves 
a man of all worry as to his income for 
life. 

“Let us cite another example—the 
man who is rich today and poor tomor- 
row—the speculator. If such a man 
would lay aside a certain amount in 
prosperous time for the purpose of an 
annuity he would be preparing himself 
for the rainy day. 

“While it is impossible to publish 
rates for all age combinations of joint 
life annuities, the Company is prepared 
to quote favorable rates upon applica- 
tion. A systematic canvass will un- 
doubtedly bring many inquiries and con- 
siderable business. Care should be tak- 
en to get the exact .dates of birth of 
prospective annuitants verified by the 
certificate of birth from the proper au- 
thorities or a sworn statement from the 
family Bible or equally authentic infor- 
mation.” 





Eugene Robbins, Jr., has joined forces 
with the Copeland Agency in Alabama, 
and this agency will now be known as 
Copeland and Robbins, general agents. 
Mr. Robbins shares honors with bu. L. 
Copeland as its leading domestic gen- 
eral agency of the Pan-American Life, 
for May. He is one of the leading busi- 
ness men in Alabama, a man possessing 
rare executive ability and exceptional 
standing in his community, and: enjoys 
the confidence of a wide acquaintance. 





H. W. Cook, vice-president and medi- 
cal director of Northwestern National 
Life, has returned from a trip to the 
Coast, having visited the agencies of 
the company in Nebraska, Colorado, 
Utah, Idaho and California. 


(President of the Associated Advertising 

of America.) 

It is easier to make money than 
to save it or to invest it. You can 
easily name nine good earners to 
one good saver. Most men would 
come to their old age with a snug 
provision for their declining years 
if they could save as well as they 
could earn. 

Every year it grows more diffi- 
cult to save, not only on account 
of the increasing cost of living 
and the continuous enlargement of 
our needs, but also because of a 
growing impatience with simple, 
modest, self-restrained living. We 
are yielding more readily to the 
little allurements and temptations 
of life than was the habit of our 
forebears. 

But there is always some com- 
pensation for every loss. Never 
before were there such incentives 
for saving. The modern savings 
institutions, and the newly insti- 
tuted government postal savings 
banks, and, best of all, the life in- 
surance companies, provide the 
greatest incentives to saving and 
the surest rewards for thrift ever 
invented by the mind of man. 

One may be a good saver, and 
still live his last days in penury 
for the lack of knowing how to in- 
vest his earnings properly. 

Most business men lose heavily 
on investments made outside their 
business. The average wage- 
earner loses a large share of his 
precious savings in various forms 
of wildcat and get-rich-quick in- 
vestments. The percentage of loss 
suffered by those who have put 
their hard-earned money into 
standard, old-line insurance com- 
panies is almost negligible. 

No business man with miscella- 
neous interests, no investor in 
stocks and bonds, no dealer in 
real estate, can show so small a 
percentage of losses as is entailea 
by those who put their money into 
high-grade life insurance. 

- + - 


Here is what life insurance does 
for the ordinary man: 

It compels him to save on a 
scale that he himself has named 
after due deliberation. 

It joins his savings with others 
in a co-operative investment that 
is big enough to secure all advan- 
tages. 

It puts his savings into the 
hands of those whose business it 
is to know what he cannot know 
about investments. 

It gives his earnings the safe- 
guards provided by State laws af- 
fecting insurance companies. 

It leaves him free to give nis 
whole time and thought to further 
earnings, saving him all vexation 
and anxiety incident to the care of 
property. 

It takes into consideration the 
uncertainties of a man’s earning 
power, and makes provision for 
such modifications as conditions 
may require, making sure that the 
investor gets all that he pays for, 
no matter how far he may fall 
short of his original intentions. 

And, best of all, over and be- 
yond its merits as a means of ac- 
cumulation, it plays the role of a 
fairy godfather to the dependents 
who find themselves suddenly cast 


-upon their own resources through 


the unexpected and premature 
death of the one who provides. 

The easiest, safest, surest, and 
most satisfactory way to save and 
keep on saving is to purchase from 
a tested, old line, conservative in- 
surance company some form of 
life insurance suited to your cir- 
cumstances. 

This is the best way to save, 
even though you have no one de- 
pendent on you and do not expect 
ever to have such dependents, and 
it is even better still for those who 
do have dependents. 





The Mutual Life Insurance Company 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 


of New York 
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OPPORTUNITY IN TEXAS 





A personal producer, having ability to 
handlemen who want to grow and possesses 
a disposition to apply the energy necessary to 
progress, can secure an attractive connection 
with a progressive young life insurance com- 
pany, in Texas. 


If interested, and can deliver the goods, write 














“TEXAS” | 

I 

Care of The Eastern Underwriter 

105 William Street, New York City, N. Y. ; 

c 

t 

Extracts from Report of Examination of ; 
SOUTHWESTERN LIFE INSURANCE CoO. ; 
By the State of Texas, July 2, 1912 a 

“The affairs of the Company are most ably managed, and t! 
all its records are in excellent shape. n 
“The treatment of policy-holders has been fair and equitable “ 
and claims have been promptly paid. Evidences are not lacking né 
that the Company enjoys the confidence of the insuring public, a 
a confidence apparently well deserved.” 1 
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A COOD OPENING 

An old, well established, progressive life insurance pany, with lled Be 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- - 
sylvania. Address, stating qualifications: P 
PHILADELPHIA, care of The Eastern Underwriter 15 
105 William St., New YorkCity ar 
th 
th 
SPECIAL AGENCY OPENINGS mI 
0 
FOR an 
OHIO and ILLINOIS an 
fic 

I 
: 
Cig 
JACKSON MALONEY, Manager of Agencies ad 
PHILADELPHIA ha 
ALL STANDARD FORMS OF LIFE INSURANCE POLICIES pd 
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TAXATION PROPOSALS GROW 


REPORT OF ROBERT LYNN COX 





Falling Off, However, in Life Insur- 
ance Bills of Purely Regula- 
tory Nature 





While there is an appreciable falling 
off of measures of a purely regulatory 
nature, there is an increase in taxation 
proposals, according to Robert Lynn 
Cox, in the report he has just made to 
the Association of Life Insurance Pres- 
idents, of which he is: General Counsel. 
His report shows that up to June 4th 
there have been seventy-nine life in- 
surance laws enacted, as against sev- 
enty-nine up to the same time in 1913 
and ninety-four in 1911. Bills intro- 
duced that were called to the attention 
of Mr. Cox numbered 2,317. 


Standing out prominently in this 
year’s batch of legislative proposals are 
the numerous tax bills of various char- 
acters. Where up to this time two 
years ago we had received 302 bills in 
this classification, we have thus far had 
734considerably more than double. 

Changes in Premium Tax Rates 

The number of bills amending sec- 
tions of law imposing the premium tax 
on life insurance companies was twen- 
ty-two in thirteen States, as against 
twenty-eight such bills in 1913. A small 
minority of these measures was of a 
favorable character, either permitting 
the deduction of dividends or re-arrang- 
ing the language so that same might be 
accomplished. Others made changes in 
existing law with respect to other 
classes of the insurance business, but 
of course had to be watched for elev- 
enth hour amendments. Still others 
provided for increases in the premium 
tax rate on life insurance. One in 
North Carolina, which was strongly 
urged, increased the tax from 2% per 
cent. to 2% per cent., at the same time 
making a reduction in the flat license 
fee. This measure was finally amend- 
ed, leaving life insurance taxation on 
the old basis. In California an admin- 
istration measure increasing taxes on 
corporations generally, was enacted in- 
to law, including 1 provision increasing 
the tax on life insurance premiums from 
1% per cent. to 2 per cent. In Virginia 
a special session of the Legislature was 
held to pass upon legislation following 
a two years’ study of the tax situation 
there by a special tax commission. This 
measure, which provided a _ readjust- 
ment of taxes on corporations and per- 
sons generally, included an increase in 
the tax on life insurance premiums from 
l and 4/10ths per cent. to 2% per cent. 
To compensate the companies, in part, 
for the direct increase in the State tax 
on premiums, the measure eliminated 
the old annual specific license fee of 
$200 and provided exemption from mu- 
nicipal taxation. As thus framed the 
bill was enacted into law. In Delaware 
a law was enacted permitting for taxa- 
tion purposes the deduction of divi- 
dends from the gross amount of insur- 
ance premiums. 


General Corporation Tax Measures 

Bills falling into the classification of 
general franchise and corporation tax, 
including capital stock, numbered sev- 
enty-three this year in twenty-nine 
States, as compared with sixty bills in 
1913. There was a substantial change, 
and an unfavorable one, in the charac- 
ter of these bills as compared with 
those of preceding years. Formerly 
thes6 measures, while their general 
phraseology might in some cases be 
construed to include a tax on life insur- 
ance, were usually found, upon inquiry, 
not to be intended to cover life insur- 
ance because of its being taxed specti- 
fically under other laws. This year, 
however, life insurance was specifically 
included in a number of such bills, spe- 
cial rules even being laid down for such 
additional taxation, while in other in- 
Stances it was stated that the measures 
had been made purposely broad enough 
to include life insurance as well as 
other corporations. In the end, no bills 


of this character were passed taxing 
foreign life insurance companies. 
Income Tax Bills 

In every instance the bills patterned 
after the Federal Income Tax Statute 
that were introduced imposed a tax on 
life insurance in addition to that al- 
ready collected under existing laws. 
Generally speaking, this legislation 
sought to tax the income of corpora- 
tions under the same formula as the 
Federal Statute, the basis used being 
usually the amount of income from bus- 
iness done within the State. Such mea- 
sures were introduced in Connecticut, 
Utah and West Virginia. 

The measure in Connecticut, which 
provided for a flat rate of one per cent., 
did not reproduce the phraseology of 
the Federal Statute, but provided for 
filing, with the State authorities, a 
statement of the net amount of income 
reported to the Federal Government 
with a sworn statement of the value of 
the total business done and of the value 
of the business done in the State. This 
measure was not strongly urged, and 
was finally rejected by the Senate, in 
which body it originated. 

In Utah the bill followed the form of 
the Federal Act, and required a similar 
elaborate system of reports to the 
State. The tax rate was one-half of 
one per cent. The measure was at first 
quite popular and it became necessary 
to urge amendments exempting life in- 
surance. Finally the entire bill was 
abandoned. 

In West Virginia, during the one regu- 
lar and two extra sessions, six measures 
embodying the principle and most of 
the phraseology of the Federal Statute 
were introduced. Many arguments were 
presented to show the injustice of plac- 
ing this additional tax upon life insur- 
ance in that State. Both the regular 
and the first extra sessions adjourned 
without a measure of this kind being 
enacted. At the second special session, 
convened on May 18th for the specific 
purpose of passing this measure, a 
modified form, imposing a tax of one- 
half of one per cent., was promptly put 
through and is now a statute. West 
Virginia is thus the first and only State 
in the Union to tax life insurance on the 
basis of the Federal Statute, and this in 
addition to an annual license tax on 
gross premiums. As finally enacted, 
however, the law does not require the 
special State reports originally con- 
templated, and more important still, it 
exempts life insurance companies from 
municipal taxes, an item of consider- 
able size in West Virginia. 

Miscellaneous Tax Measures 

Further evidence of the unrest among 
the States on the subject of taxation 
is to be found in the number of meas- 
ures dealing with miscellaneous reve- 
nue and assessment matters and with 
the appointment of special and perma- 
nent tax commissions. 

Where in 1913 the number of meas- 
ures concerning the miscellaneous rev- 
enue matters was ninety-three, this year 
it had increased to three hundred and 
sixty-two in thirty-nine States. Many 
of these involved proposed changes in 
existing laws in which insurance had 
merely an incidental interest, and while 
it was necessary to watch them for 
fear of possible amendments, not much 
opposition was involved. Out of the 
entire grist, three laws were finally en- 
acted affecting life insurance, and then 
only in matters of detail. 


Bighty-one bills were introduced in 
thirty-four States concerning State Tax 
Commissions. Some provided for tem- 
porary Boards to make special investi- 
gations of the entire subject of taxa- 
tion. Others arranged for permanent 
State Tax Commissions for changing 
the functions of existing bodies. In 
fact, the number and variety of these 
measures add to the impression of a 
constant shifting and readjustment of 
lines in the effort to solve tax prob- 
lems. One measure which was enacted 
into law was House Bill No. 207, intro- 
duced in New York, transforming the 
State Board of Tax Commissioners into 
the State Tax Department and trans- 
ferring to such Department certain 
powers of the Comptroller. Among 
other things, this law provides that the 
tax reports formerly made by insurance 
corporations to the State Comptroller 
shall hereafter be made to the new 
Tax Department. 

There were eighteen bills dealing 
with municipal taxes in seven States 
The only one of interest that was final- 
ly enacted into law was in Pennsyl- 
vania. Two years ago the Legislature 
there, in enacting a law for the gov- 
ernment of cities of the third class, 
authorized the imposition of a license 
fee upon insurance, thereby, in effect, 
repealing to that extent the provision 
in the Insurance Code exempting insur- 
ance companies, or their agents, from 
local taxation. This year a bill re-en- 
acting the exemption has become a 
law. 

Compulsory Investment of Reserves 

One striking exception to the general 
falling-off noted in most kinds of life 
insurance regulatory measures. this 
year is to be found in that class of 
legislation requiring a foreign life in- 
surance company to invest a certain 
percentage of its State reserve in speci- 
fied securities issued within such State 
Two years ago we commented on the 
fact that bills of this character had 
been presented in a total of six States, 
as compared with four States up to the 
same time in 1911. Up to date this year, 
however, twelve bills of this or similar 
character have been presented in nine 
States, namely: one in California, three 
in Florida, one in Illinois, two in Kan- 
sas, one in Michigan, one in New Hamp- 
shire, one in North Dakota, one in Ok- 
lahoma and one in Pennsylvania. 

In the past such proposed legislation 
has been confined, as a rule, to the 
South and West, although one bill was 
presented in Massachusetts in 1914. 
This year it will be noted that another 
New England State was added to the 
list, as well as a middle State and two 
middle-west States. The bill was very 
actively advocated in some of the nine 
States in which it was introduced, par- 
ticularly in Florida, Kansas, Michigan, 
North Dakota and Oklahoma. How- 
ever, thus far no such measure has been 
enacted this year, and with two excep- 
tions the legislatures of the States in 


which they were introduced have ad- 
journed. 
State Life Insurance Funds 
There was a marked decrease in 


propositions to imitate the Wisconsin 
State Life Insurance Fund Law. Nine 
bills were introduced on this subject 
in five States, namely, Kansas, Massa- 
chusetts, Nebraska, Oklahoma and 
South Carolina, as against twenty-three 
(Continued on page 9.) 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
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Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 
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The “Home Life”’ 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
of which 
George E. Ide is President, pre- 


Company, 


ance 


sents a record of substantial 
policy-holders 


during the year and a solid 


benefits to its 


growth in financial strength. 

$30,- 
paying to 
$3,110,507 in- 


cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 


is now 


Assets increased to 
631,248.70 
policy-holders 


after 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 














H. F. Vandiver, of Mont- 
gomery, Ala, ‘wanted 
Abe Levy, of Nashville, 
Tenn., to work for his 
agency of the American 
National Life. He got him by writing 
the following letter: 

Dear Abe:—Your letter to hand and 
noted. Now Abe, old man, it is just 
simply this: The life insurance busi- 
ness is by far the greatest business I 
know of and the most profitable to the 
man of energy. Every one realizes the 
uncertainty of life and the certainty of 
death. No man has a contract with the 
Almighty God as to how long he can 
live. The Bible is the fundamental ele- 
ment used in all arguments when it 
comes to life insurance. How often we 
have heard over the remains of some 
dead person, “We are here to-day and 
gone to-morrow!” Quoting one of the 
Psalms, “Yea, though we walk through 
the valley of death, we shall fear no 
evil,” but the man who does not carry 
life insurance should have a fear for 
those who are being left behind. 

It is very easy to convince a man 
that he can put a few dollars, ever a 
few pennies, up for those to whom he 
is responsible for their coming into this 
world, or those who bore him into this 
world. 

The average premium would be $30 
per thousand per man. This figures 
for one thousand. Take 365 days in 
the year and average cost of about 81% 
cents per diem. The cheapest man 
on earth can afford to pay that. A man 
can buy him six hens and a rooster 
and keep up a thousand dollars’ worth 
of insurance from the sale of the eggs 


Egg Simile 
Landed 
Agent 


yearly. Every man has space enough 
to raise hens and a rooster. The aver- 
age hen lays every other day. With 


265 days in the year would be 182 eggs 
a year to the hen or 1,092 eggs per year 
or 91 dozen The average price 
per dozen is 35 cents. Ninety-one 
dozen would bring $31.85, thereby pay- 
ing to a cheap-skate $1.85 more than 
his insurance would cost. The average 
hen is worth 50 cents, then six hens at 
50 cents each amount to $3; the rooster 
is making the insurance really 
man $3.75 per thousand for 
life insurance. The man who says he 
cannot do this is either the biggest 
liar in the world or the stingiest hus- 
band and the meanest father that ever 
had a wife and children to bless his 
home, and in my opinion the man who 


eggs. 





75 cents, 


cost the 


would refuse to buy an additional 
thousand dollars’ worth of insurance 
when he is only carrying a. small 


amount, just simply does not care any- 
thing for his family. 

There is no trouble, Abe, to sell in- 
surance. You are a salesman, and a 
first-class one, I am glad to say.—H. F. 
Vandiver. 


- = > 

It is a significant fact that 

Hustler the highest class of sales- 

or manship is found in the 

Hireling? profession of insurance. 

Why? Because necessity 

is the mother of bustling, says Eugene 
Arnett. 

Eligible prospects who seek insur- 


scarce as gold teeth in a 
Prospects have to be run 
down and the process requires hustling. 
Accordingly, more than any other one 
smanship, work in insurance 


ance are as 
yellow cur 









line of sal 

done on a commission basis. Such 
a basis, if successful, pre-supposes 
hustling, and the man who hustles 


wants all he can get for the exertion— 
which is not salary but commission. 
With a big printing contract to let, 
ast week | interviewed by appointment 
a branch manager of a large corpora- 
tion. He was pleasant and courteous 
in answering my questions though it 
was plainly evident that he was per- 
fectly willing for the sake of his com- 


pany to accept any business dropped 
over on his side of the fence, but life 
was entirely too short to climb any 
fence. After five minutes, a newsboy 
appeared with an early edition of the 
evening paper. We both made a pur- 
chase. Mine I put aside to consider 
business—his lay significantly open on 
the desk. I was a prospect on a big 
contract and ready to be closed. De- 
sire had already been awakened before 
the interview. It remained only to de- 
cide upon the right thing. Looking up 
quickly from some figuring, I caught 
the manager glancing covertly over the 
paper. Being a salaried man and as- 
sured of his job, he felt he could afford 
to be more vitally interested in war 
news and ball news than in any con- 
tract. Needless to say the closing was 
postponed—indefinitely. 

This man is typical of many salaried 
men whom I call hirelings—hirelings in 
spirit far more even than in fact. They 
are perfectly content to rot, so long as 
the process is conducted in a genteel 
way. They regard their contracts as 
some people do their marriage vows, 
keeping the letter of the law only. They 
allow the dollars of salary to blot out 
the vision of efficiency and service— 
and they are as harmful in the long run 
to their business crafts as a drifting, 
uncharted wreck in mid-ocean. 

It is possible to be a salaried man 
and not be a hireling. It is possible 
to possess conscience, initiative, and 
ability for faithful, loyal work and yet 
lack courage to take the _ business 
plunge on one’s own responsibility, but 
such cases are as rare aS peace-makers 
in Europe. Such a man cannot be con- 
tent to remain on a salary long. He 
becomes a producer. As a producer he 
demands and receives adequate returns 
for production. He works on commis- 
sion. He’s a hustler. 

But the solicitor on commission may 
be his own boss or a hireling—that de- 
pends. If he is satisfied with merely 
making a living, if he shows no desire 
to keep pace with insurance progress, 
if he prefers resting and rusting to 
science and hustling, he is a branded 
man—he’s:a hireling. 


* - - 
The question of over- 
Question head expense is dis- 


of Over-head cussed by 

Expense dent E. G. Simmons in 

a letter to representa- 

tives of the Pan-American Life, who 
says: 

Profit in modern business comes 
largely through ability to keep 
down over-head expense. Ask any 
manager for an analysis of his 
profit and loss account, and the 
first thing he will discuss with you 
will be “over-head.” 

Do you, Mr. Agent, realize that 
exactly the same rules applying to 
the large manufacturing plant ap- 
plies as well to your business/ 
Not the home office end of it 
alone, but your individual work in 
the field. Do you realize that lost 
motion means actual money losses, 
not only for your company, but 
for you? 


Vice-Presi- 





Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President 


Total Insurance in force 


Total Resources 


Mew ehem aw we $18,000,000.00 
2,500,000.00 





We have a few attractive openings for high class life insurance men throughout 


our territory. 


If interested, write for full particulars, also ask for a description of our New 
Double Indemnity and Accident Benefit Policy. 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 


It’s a Winner. 


New Orleans, Louisiana 








We all know of lost motion 
through failure to work, but I am 
not going to discuss that phase of 
the question. This letter is for the 
producers—that splendid body of 
men who secured more than a mil- 
lion of applications in May. These 
are the men to whom a reduc- 
tion in over-head expensé means 
money. 

One of the most essential things 
is to write your business on 
the cash-with-the-application plan. 
What others are doing, you can 
do. We all know how easy it is 
to deliver a policy that is settled 
for, and how hard it is sometimes 
to make delivery when the settle- 
ment is yet to be obtained. By se- 
curing cash with the application, 
you are also giving the applicant in- 
creased service through the addi- 
tional protection the binding re- 
ceipt affords. We have already 
paid several death claims on the 
binding receipt. 


The “not taken” policies not 
only result in lost motion, which 
costs money, but they also mean 


cash out of the pocket for you, be- 
cause of the medical and inspec- 
tion fees, which, of course, you 
pay on this class of business. Get 
the cash, and thereby reduce the 
over-head. Select your business. 
It don’t pay to waste your time 
talking to a man who cannot in- 
sure. I know you cannot always 
tell about a man’s physical condi- 
tion, but you can ascertain if he 
has even been rejected by another 
company. You can learn some- 
thing of his family history. You 
can readily see whether he is ma- 
terially over or under weight. If 
these conditions prevail, and you 
still believe he is insurable, sub- 
mit a trial application and secure 
permission to have your applicant 
examined. It will save you money. 
It will reduce your over-head. 


Study your rate book. Learn 
who is insurable from an occupa- 
tional standpoint. Some occupa- 


tions are subject to rating. Ex- 
plain this rating when you secure 
the application. It will make the 
delivery of the policy easy. 

Sume of these days, we are go- 
iag to instilute a contest based on 
che facts I have stated in this let- 
‘er. Get ready for it if you want 
to be a winner. 








Work And Win With Us 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 











What we are is always 
Can We Get with us. We can’t get 


Away from away from ourselyes— 
Ourselves? we have to live right 
along in this same shel] 


with the individual that is ourself, says 
the Security agent. 

For outward companionship we can 
choose—we can select our own mates 
in life, we can pick out our friends, we 
can exert an influence over our own 
children and mold them to some sem- 
blance of what we think they should 
be so that their companionship shall 
be pleasing to us, and as a usual thing 
when any or all of these people bore 
us or prove a strain we can keep away 
from them—but ourselves we cannot 
get rid of. We have to stand by 
whether it pleases us or not, we have 
to suffer the mistakes of weakness. the 
wrongs we do, the sins we commit— 
there ‘is no getting away, ours the re- 
sponsibility, the praise or the blame. 
We have to keep right on living with 
ourselves whether our consciences ap- 
prove our actions or not. 

In our work and in our play for our 
own peace of mind, our ultimate hap- 
piness, let us play fair—live right, that 
we may be our own best companions, 
if from no other than a selfish motive 
that in the years to come when the 
charm of outside distractions lessens 
and we have to spend our days with 
our own selves we may be on friendly 
and satisfactory terms. A _ celebrated 
woman once advised cultivating a taste 
for whist, that it was a lonely old age 
without whist as a distraction, another 
famous person has suggested that 
everyone cultivate a hobby that old 
age may not lack interest but better 
than anything is the peace within— 
the cultivation of a character which is 
fo «6©6strong.§ and so fine’ that it 
does not require outsiders to make life 
endurable. 


Like all the rest of the world you 
have perhaps suffered spasms of refor- 
mation when you determined that at a 
epecified time you would root out this 
or that disagreeab'e trait, you would 
do regularly something left habitually 
undone—in short, realizing your short- 
comings you would make yourself over. 


But the days come and go, you are 
still you, the force and determination 
to overcome have been lacking and 
{nto changed conditions and new sur- 
roundings ydu have taken your old 
self, forgetting always that these 
changes must come from within, that 
the outside, material change is with- 
out effect and that you are still living 
with your old self. The new position 
or the removal to a new town or the 
change from the old house to the new 
home made no difference. 


What we are matters always in the 


business world—not what we say —but 
what we are. Character is of slow 
growth—habits, good habits or bad 


ones, are formed before we have time 
to realize their strength. Keep in mind 
the fact that you must be with your 
self always—and make that self 4 
companion worth while. 
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AMERICAN LIFE CONVENTION 


GOVERNOR JOHNSON TO SPEAK 


Elaborate Program Prepared for Three- 
day Session—Debate on Medical 
Examinations 


The annual meeting of the American 
Life Convention will be held at Del 
Monte, Cal., September 30 and October 
1 and 2. The headquarters of the con- 
yention will be at the Hotel Del Monte, 
Monterey, Cal. The following program 
has been arranged by the committee: 


Thursday—September 30 
Addresses of Welcome. 

Hiram W. Johnson, Governor of Cali- 
fornia and James Rolph, Mayor of 
San Francisco. 

Response. 

Isaac Miller Hamilton, President Fed- 
eral Life, Chicago. 

Report of Secretary. President’s Ad- 
dress. “Petty Legislation.” 
Francis V. Keesling, Vice-President, 

West Coast-San Francisco Life, 
San Francisco. 
Discussion. 

H. R. Cunningham, Vice-President 

Montana Life, Helena. 
“Supervision.” 

Chas. G. Revelle, Insurance Commis- 

sioner of Missouri. 
Discussion. 

Wm. A. Fricke, Vice-President Great 

Northern Life, Wausau, Wis. 
“Competitive Literature.” 

Discussion opened by A. D. Hindman, 
Vice-President American Life, Des 
Moines. 

Friday—October 1 
‘Field Ethics.” 

Chas. W. Helser, Superintendent of 
\gencies, Continental Life, Salt 
Lake City. 


Stark, Secretary Oklahoma 
Nat'l Life, Oklahoma City. 
“Investments.” 

Samuel D. Works, Insurance Commis- 

missioner of Minnesota. 
Discussion. 

Thomas F. Daly, 
Life, Denver. 
“Should Medical Examinations be Re- 
quired by Law?” 

Herman L. Ekern, Insurance Commis- 
sioner of Wisconsin (affirmative). 
Chas F. Coffin, Vice-President State 
Life, Indianapolis (negative) 

“The New Mortality Tables.” 

Henry Moir, Actuary Home Life, New 
York City. Lawrence M. Cathles, 
(Actuary Southwestern Life, Dallas. 

“Raps, Roasts and ‘loasts.” 

S. P. Lockwood, Vice-President Col- 
umbia Life & Trust Co., Portland, 
presiding. 

Saturday—October 2 
‘1915.—-The Epochal Year.” 
Dr. F. G. Cross, President Columbia 
Life, Cincinnati. 
Business Session. 


President Capitol 


THE GAME 

When the game seems lost and you 
want to quit and you're sticking just 
by your nerve and grit, and you can’t 
earthly chance to win, and 
you're weary and jaded and near “all 
in,” don’t ever quit as you want to do, 
but keep your heart till the game is 
through, till the last hard minute is 
past and gone—fight on! 

The chaps who win are the boys with 
pluck who never will quit till the gong 
is struck, and many and many a game 
they play is won at the end of a losing 
day--won by sticking the struggle out, 
won by going the whole long route, 
while they—though weary in brain and 
brawn—fight on! 

So, though you're staggering, weak 
and blind, battered in body and dazed 
in mind, you can’t be sure that the 
other side—in spite of its front of 
strength and pride—may not be tired 
and jaded, too, and fully as near “all 
in” as you! 


see an 


You brace and rally—their triumph’s 
gone -fight on!—Berton Braley. 





EXAMINE MYSTIC CIRCLE 
The joint examination of the Supreme 
Ruling of the Fraternal Mystic Circle 


made by New York, Virginia and Mary- 
land departments, as of December 31, 
1914, has been completed. It shows 
total admitted assets of $510,413; total 
liabilities of $242,522; and surplus to 
protect outstanding certificates other 
than in the American experience divi- 
sion of $267,890. The circle was organ- 
ized in 1884 at Columbus, O 





TAX REPORT OF R. L. COX 
(Continued from page 7.) 
presented in thirteen Legislatures in 
1913. The same result is noted as in 
1913, for all nine bills thus far present- 
ed this year were adversely reported 
on. No opposition was presented to 
this class of bills by this Association 
nor by any other organization of life 
insurance men, so far as we have been 

advised. 
Continuing, Mr. Cox says: 


Penalty in Connection with Defending 
Suits 

_ This subject continues t> be a fruitful one 

for presentation to Legislatures. This year 

there were ten bills in as many Stites, as 

against seven bills in 1913. All of them were 


confined to insurance companiés. Thu; far, 
none of the ten bills has <m cted into 
law and most of the Legisl: ; in which 
they were presented ha ve ad ed. One 


such measure, in Nevada, passed the Legisla- 
ture, but was vetoed by the Governor. 


Withholding the Right to Use Federal 
Courts 


Bills prohibiting the transfer of insurance 
suits to Federal Courts, or amending existing 
laws with respect to the same, were introduced 
to the number of nine in six States. None of 
these was enacted into law 

Exemption of Policy Proceeds 

Eleven bills dealing with the exemption of 
policy proceeds from creditors’ claims and with 
various questions involving the rights of bene- 
ficiaries were introduced in six States. Four 
of these have become law. 

Other Classifications of 
Proposals 

This year there was no legislation on the 
subject of limiting expenses in the organiza- 
tion of new insurance companies, except an 
amendment to existing law proposed in one 
State. Legislation along similar lines, namely: 
examination of promoting and allied com- 
panies, was confined to three bills in as many 
States. The subject of anti-board contracts ap- 
ree only in one State, Florida, where two 
ills were offered. 


Legislative 








Twenty-one bills were introduced in thir- 
teen States regulating lobbying, as compared 
with thirty-four in 1913. One bill was enacted 
into law in Indiana 

Classifications of measures which were passed 
upon and not noted above included the follow 
ing: “ifty-six bills, in twenty-two States, 
dealing with venue and court pre xceedings, one 
becoming a law; five bills, in three States 
dealing with the testim of physicians and 
surgeons; sixteen bills, in thirteen States, deal 
ing with service of process, two thus far be 
ing enacted into law; sixty-six bills, in twen 
six States, concerr 1 I } 

hirteen of which | s became laws; eight 

ills, in five State s, dealing with embezzle 
ment by agents generally, two becoming laws; 
seven bills in six Sta ites, dealing with the sub- 
ject of resident agents, two becoming laws; 
eighteen bills, in ten States, dealing with gen- 
eral investments of life insurance companies, 
one becoming a law; sixty-seve bills, in twen- 
ty-five States, dealing with departmental mat 
ters, seven becoming laws; twenty-three bills, 
in ten States, relating to anti-rebate, anti- 
twisting and anti-misrepresentation, one being 
enacted into law; four. bills, in two States, 
prescribing special policy provisions; eight 
bills, in six States, dealing with publication 
of statements; seven bills, in six States, deal- 
ing wi th proposed retaliatory laws, one becom 
ing a law; and two hundred and eight bills, 
in thirty-seven States, dealing with the trans- 
actions of corporations pecs icy two result- 
ing in laws which were of interest to the life 
insurance business. 


Miscellaneous Measures 


In addition, there were 375 bills which were 
grouped as miscellaneous, as none of them 
fell into our regular classifications and there 
were not enough similar to each other to create 
new groups. Out of those bills there have 
been enacted up-to-date eleven laws of inter 
est to the life insurance’ business These 
range from one in lowa, permitting osteopathic 
physicians to make medical examinations of 
applicants for insurance, to a Wisconsin Statute 
making it a misdemeanor for any solicitor, 
agent, policyholder, physician or other per 
son knowingly to make a false or fraudulent 
statement of any material fact or thing in a 
certificate or sworn statement as to the death 
or disability of a policyholder for the pur- 
pose of procuring payment of an indemnity 
or benefit contained in the policy. 


Prohibition and Loss of Revenue to the 
States 


With the exception of the tax increases, 
the laws enacted thus far this year do not 
add substantially to the burdens of life in- 
surance policyholders, while some of the new 
statutes are in the interest of uniformity or 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the Company By the People 
— For the People 


The Daily Average of the Company’s 
Business during 1914 was: 


626 per day in Number of Claims Paid 

8,040 per day in Number. of Policies 
Issued and Revived. 

$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$161,826.87 per day 
Assets. 


in Increase of 


JOHN R. HEGEMAN, President 








Southern Life 


BEREED. 00.00 covcccscescvecsoccoescoss coco 
Liabilities 
Capital and Surplus. . 
Insurance in Force. . 
Payments to Polic yholders since Organization.. 









Is Paying its Policyholders over .......... 
GOOD TERRITORY FOR LIVE AGENTS 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 


Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


CONDITION ON DECEMBER 31, 1914; 
os coreecssccee $11,138,324.57 


9,410,670. 


6653.95 






046.00 
renubeanbiedon ° 1s a3 3,933.48 
wats eeeesceeses $1,250,000.00 annually 








WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


never before encountered such OPPORTUN 


LIVE ACENTS 


as are offered by the Policy Contracts 


OF THE 





DETERMINATION and ENERCY 


VITIES for 







Sarat 
E INSURANCE COM 


OF BOSTON MASSACHUSETTS 











Assets over One Million. 


(average One Million a month). 
We want a capable general 
Important open territory. 





The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 


Business received first eight months, 1913, over Eight Million 


agent for vacant office. 





otherwise improve conditions in the field in 
which the companies operate The practical 
co-operation existing between the representa- 
tives of the life insurance companies all over 
the country—a co-operation that was heartier 
this year than ever before—has_ contributed 
largely to this happy result 

As to the tax situation, the year’s develop- 
ments show that it is not peculiar to the 
institution of life insurance. Lasleiohets have 
been looking in many new channels for rev- 
enue as well as trying to further develop most 
of the old ones. While expenditures have been 
on the increase generally, some of the States 
are confronted at the same time with loss in 
revenue from a hitherto permanent source. Up 
to last September, there were nine States in 
which the sale of intoxicating liquors for bever 
ages was prohibited Since then nine more 
have voted for prohibition, making a total of 
eighteen. The immediate effect has been a 
considerable loss of State revenue, which, of 
necessity meant readjustments of the basis of 
taxation. 

States turn to life insurance funds, among 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley. 
Secretary. The address of the officers 


is the office of this newspaper. Tele- 
phone 2497 John. 

‘Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matter Jan- 


uary 4, 1907, at the Post Office at New 

York, N. Y.; under the act of Congress 

of March 8, 1879, 

THE EQUITABLE’S IMPREGNABLE 
POSITION 

More than half a century ago the 
Equitable was chartered to transact the 
life business the mutual 
plan. 

It is true that its incorporators sub- 
scribed a capital of $190,000, but that 
was not a voluntary act. It was pre- 
scribed under an amendment to the In- 
surance Laws passed in 1853 for the 
protection of the policyholders of in- 
surance organizations. Companies or- 
ganized on the mutual basis were 
forced thereafter to comply with this 
provision, as well as companies crgan- 


insurance on 


ized as purely stock corporations. 

As the business of the Equitable was 
started on the mutual plan, so it has 
been conducted, under charter, for 
the last fifty-six years—its prospectuses 
and all its official announcements from 
year to year during that period naving 
reiterated the fact. Thus, the Equi- 
table is in fact, if not in name, a mu- 
tual company, transacting its business 
on the mutual basis 1nd with a manage- 
ment controlled by the Board of Di- 
rectors, the majority of whom were 
elected by the policyholders. 

The Equitable is a great insurance 
organization, but it is something more. 
The people regard it, and truly, as a 
great public-service institution. Its 
half-million policyholders recognize the 
fact that they are ‘he company. It is 
true that it has been given corporate 
form and is conducted by a Board of 
Directors and a corps of experienced of- 
ficers, but that is to give it stability, 
permanence, and continuity, so that its 
affairs may be conducted both with ef- 
ficiency and economy. 

If the institution should be misman- 
aged—if the interests of these policy- 
holders should be threatened-—their 
protest would have instant effect; for 
the laws under which its business must 
be conducted are clear, direct and rigid- 
ly restrictive. Moreover, the Insurance 
Department of the State is charged 
with the responsibility of seeing that 
these laws are uot disregarded or 
evaded. 

In addition to this, the policyholders 
in the case of the Equitable have been 
given the right to designate a majority 
of the Board of Directors; and this 
Board, directly or through officers of its 
appointment, is charged with the re- 
sponsibility of managing the company. 
The time has passed, therefore, when 
the ownership of a majority of the cap- 


its 


ital can have any sinister domination 
over the affairs of the company 
Superintendent of Insurance Has- 
brouck of New York, in a public an- 
nouncement regarding the recent trans- 
fer of the majority stock of the Equi- 
table from the estate of the late J. 
Pierpont Morgan to General T. Coleman 
du Pont, 
The sale of the stock control of the Equit- 
able Life Assurance Society by the Morgan 


Estate to General du Pont is a private transac- 
which the Department has no control. 


says: 


tion over 

The Department however has full authority 
which would enable it to fully protect the 
rights of the policyholders. A majority of 


ard of Directors represent the 
and the supervisory powers of 
t are such that no radical change 
le in the control or management 
ciety without our knowledge. 

has been given to the Department 
which has been in effect 


present B 





r 
mac 





Assurance 


that the voting trust 

for some years will continue undisturbed. We 
ire also assured that General du Pont is en- 
tirely willing to bring about a complete 
mutualization of the company, and the Com- 
mittee on Mutualization of the Equitable will 
take up the matter with General du Pont at 

early date. 
We are informed that at the time of the 


1 of the stock from the Morgan Estate, 
General du Pont agreed to resell the stock to 
the Equitable Society at any time within three 
years at plus interest. 


uurchase 


cost, 
has just 
examination of 


Insurance Department com- 


pleted its regular tri-ennial 
the Society’s affairs and the report will be 
filed shortly. The Society is in sound condi- 
tion financially and its methods of manage- 
ment, expenses and earnings have been greatly 
improved in recent years. 

We understand that shortly after the 
sale of the majority stock by James H. 
Hyde the Board of the !quitable placed 
itself squarely on record as being in 
favor of complete mutualization upon 
fair terms which should not impair the 
security enjoyed by the policyholaers of 
the company, and that not only has 
there been no change of attitude in this 
respect, but that a special Committee on 
Mutualization, composed of directors of 
the company, has been continued in the 
hope that an opportunity might cccur 
to accomplish the desired end. 

jut presumably it will be necessary 
for the policyholders and the public to 
exercise some patience, for the fact that 
complete mutualization is regaraed as 
desirable both by the company and by 
General du Pont does not instantly set- 
tle the problem; for, as already stated, 
those whose interests must be consid- 
ered first are the policyholders and 
their security must not be impaired. 

It is reasonable to assume, moreover, 
that any such plan will necessarily pro- 
vide for a gradual elimination of the 
stock, and not an immediate payment of 
even a fair price for its retirement. 


Meanwhile, the policyholders may 
rest content; for, in addition tc the 
character of the company as a great 


public institution—its crystallizea char- 
acteristics and traditions; in addition 
to the dominating influence of the policy- 
holders upon its Board of Directors, 
they have back of them the rigid insur- 
ance laws of the State, the watchful 
supervision of the Insurance Depart- 
ment, and above and beyond all, the ir- 
restible force of public opinion. 





PRIZE FOR PRUDENTIAL 

The Superior Jury of the Panama- 
Pacific International Exposition has 
conferred the highest possible award, 
the grand prize, upon The Prudential 
Insurance Company for its big life in- 
surance exhibit at the San Francisco 
fair. The Superior Jury is an interna- 
tional jury composed of representatives 
from Europe, the Orient, Soutn and 


North America. Frederick L. Hoftman, 
statistician of the company, received 
honorable mention from the jury, for 
his work in the preparation of the 
exhibit. 


























The Human Side of Insurance | 











GILBERT T. AMSDEN 





Gilbert T. Amsden, of Rochester, has 
been re-elected president of the New 
York State Association of Fire insur- 
ance Agents. Charles W. Cool, of Glens 
Falls, first vice-president of the Asso- 
ciation, took the stand that the Asso- 
ciation has important work ahead of it 
in which Mr. Amsden has figured ac- 
tively, and insisted that the Rochester 
man continue at the helm. This met 
the approval of the local agents gath- 
ered in Utica last week and they acted 
accordingly. They have confidence in 
Mr. Amsden, who, though young, has 
shown particularly zood judgme::t. 

Mr. ‘Amsden is a member of the Ams- 
den, Kalbfleisch Co. He is the son of 
and stands for all 


an insurance man 
that is best in the local agency busi- 
ness. 

Under his administration the State 


Association got more than one hun- 
dred new members, and it is still grow- 
ing. 

* * « 

Alfred Sims, the tormer chief inspec- 
tor of the heating department of the 
Bureau of Surveys of the New York 
joard of Fire Underwriters, joined the 
boare im 1869, serving it faithfully for 
forty-one years. He resigned iv 1910 
because of ill-health, -nuch to the regret 
of his associates. 

- . 

Herman L. Ekern, Insurance Commis- 
sioner of Wisconsin, was a New York 
visitor this week. Mr. Ekern, in a talk 
with The Eastern Underwriter, denied 
the story printed in a Western paper 
that he had formed a connection with a 
liability insurance company. He said 
he had not made any connection yet. 
As a matter of fact, Mr. Ekern is still 
Insurance Commissioner and it has not 
been officially announced that he would 
be replaced. He came to New York to 
attend the Executive Committee of the 
Insurance Commissioners. Mr. Ekern is 
one of the most picturesque of the In- 
surance Commissioners. His views are 
radical. He has fought the companies 
on many points, is an ardent advocate 
of State Insurance, and his attitude re- 
garding reserves has been widely criti- 
cised. 

The main features of his fire rating 
propaganda won favor with many com- 
missioners. Even Mr. Ekern’s severest 
critics admit that he is sincere, able, 
and honest, and all those who have 
measured swords with him have a good 
opinion of his brains. 

a 2 

H. C. Mulvaney, formerly of Wash- 
ington, D. C., State agent for the First 
National Fire Insurance Company in 
South Dakota, has moved his State offi- 
ces to Aberdeen, S. D., and will develop 
= business in the territory from that 
point. 


Major E. V. Preston was presented 
with a $1,000 bill at a tuncheon given 
in his honor at the Hartford Club, of 
Hartford, Conn., last week, by the offi- 
cers of the Travelers Insurance Com- 
pany, upon the fiftieth anniversary of 
his entering the employ of the Com. 
pany. Major Preston served in the 
Civil War with distinction and was ap- 
pointed by President Lincoln additional] 
paymaster of the United States Volun- 
teers with the rank of major. Immedi- 
ately after leaving the army, he en. 
tered the employ of the Travelers, and 
after working two years as special 
agent, he was appointed superintendent 
of agencies. Major Preston is now gen- 
eral manager of agencies. He is 78 
years old and is now not only the 
senior officer of the Travelers, but also 
the oldest living employe. 

* * « 

George N. Crouse, of Syracuse, N. Y,, 
it is reported, recently gave a $2,000 
policy to the Elks, guaranteeing the 
weather would be fair on June 3 for the 
Elks’ Temple Benefit, which included a 
ball game at the stadium of Syracuse 
University between the Pittsburgh and 
Detroit teams. It is also reported that 
the premium was $200. 

* * * 

C. H. Rosenbaum of Des Moines, spe- 
cial representative in Chicago of the 
Bankers Life, has written a million of 
insurance in eleven months. During 
this time Mr. Rosenbaum has written 
insurance on the lives of some of the 
best known men in the country. Of the 
million of insurance written there have 
been 100 policies delivered to lawyers 
and bankers of Chicago. Mr. Rosen- 
baum’s theory is that it is just as easy 
to write a big man as a little man. His 
success along that line proves the 
soundness of his theory. 





RUSSIAN COMPANIES 
Total Premiums of Fifteen Fire Com- 
panies Amounted to 178,500,000 
Roubles in 1913 

In an interesting communication to 
The London Times by “a Russian Cor- 
respondent” on the subject of fire in- 
surance in Russia and the war, we 
learn that “from the reports of all the 
fifteen Russian companies engaged in 
fire insurance, it is apparent that of the 
total premiums, amounting to 178,500,- 
000 roubles in 1913, almost half, viz., 
88,500,000 roubles, devolves upon for- 
eign operations on account of the ac- 
ceptance of the re-insurance; of the bal- 
ance of 95,000,000 roubles, 84,500,900 
roubles were received for direct insur- 
ance within the Empire, while 10,500,- 
(00 roubles represent re-insurance from 
Russian companies; tnally, of the 84, 
500,000 roubles of Russian premiums 
40,000,000 roubles were re-insured 
abroad. The question is, how the war 
might affect the fulfilment of obliga- 
tions under a contract, in view of the 
hindrance to mail communications and 
the impossibility of effecting monetary 
settlements. The insurance companies 
have found the following exit from the 
situation created by the war. Having 
affirmed that the re-insurance contracts 
retain their validity notwithstanding 
the suspension of monetary sett’ements, 
they have decided to continue their op- 
erations as though in the absence of re- 
insurance, on the understanding that 
mutual settlements on account of re- 
insurances shall take place at che close 
of the war. 

“Assuming that the war will last an- 
other half-year, the Russian insurance 
companies will have at their disposal 
for the next six months 20,000,000 rou- 
bles of premiums subject to re-insur- 
ance for this term, and 22,700,444 rou- 
bles security deposit; consequently, 
even if the losses for this half-year 


should reach 200 per cent. of the entire 
premium, the liabilities of the re-insur- 
ers will be covered from the cash in 
possession of the Russian companies.” 
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QUESTION OF EXPIRATIONS 


NATIONAL ASSOCIATION’S ACTION 








Advises Pennsylvania Agents Thomp- 
son Derr & Bro. of Wilkes Barre, 
“Recognize Principles of Ass’n.” 





The following letter was received by 
Secretary Bird of the Pennsylvania As- 
sociation of Insurance Agents from Sec- 
retary Putnam of the National Associa- 
tion with regard to Agents’ Expira- 
tions: 

“At your last annual meeting a com- 
plaint was referred to the Grievance 
Committee of the National Association 
concerning the attitude of the Thomp- 
son Derr & Bro. general agency of 
Wilkes Barre in relation to the expira- 
tion principles of the National Assocti- 
ation. At the time this case came be- 
fore the Grievance Committee there 
were a number of others of similar im- 
port from different sections of the coun- 
try, which seemed to indicate a dispo- 
sition on the part of companies to 
break down former good practices and 
disregard more or less the agency prin- 
ciples of the National Association, 
heretofore supported by the co-operat- 
ing companies. 

“Thinking there might possibly be a 
design to force this issue against 
agents, the case from Pennsylvania, 
together with the others, has been con- 
sidered by the National Association’s 
Grievance Committee from the stand- 
point of the general interest. In order 
to test out the attitude on this matter 
a general canvass was begun in June, 
1914, to secure from co-operating com- 
panies a renewal of their adherence to 
the principles of the association. 

“This canvass kas been a laborious 
matter entailing a large amount of cor- 
respondence and careful following up; 
but we are pleased to report that at 
this time we have secured an acknowl- 
edgment from 90 per cent. of the co- 
operating companies. 

“In the meantime we have conferred 
with Thompson Derr & Bro. and se- 
cured from them under date of June 5, 
a recognition of the principles of the 
National Association. If in any future 
instance they have a complaint against 
local agents, we have recommended a 
reference of the matter to the State as- 
sociation, to secure correction and fair 
treatment of all. 

“We find that apparent variations 
from good practices often grow out of 
local quarrels which could be avoided 
by reference in the early stages to the 
State organization. It would be desir- 
able, in our opinion, for the Pennsyl- 
vania Association to recommend that 
disputes of this description be adjusted 
it possible through the medium of the 
association, thus avoiding unnecessary 
complications and misunderstandings 
which may carry a controversy along 
for years, to the injury of both parties.” 





LOSS RECORD ENVELOPE 





Hon. Frederick V. Bruns, of Syracuse, 
Makes Notations in Compact Form 
Shown at Utica 





Frederick V. Bruns, of Syracuse, in 
an efficiency exhibit at Utica, showed 
agents an envelope which he uses in 
which to put loss papers. The envelope 
contains the following memorandum on 
the cover: 

Loss Record 

Oe GE RAE: 5 nak te ke encionstencuna 
Assured 
Property 
a eT ee oe =e 
Companies .. 
Cc /ommerce 

5 ED sa cb dda eke bees cee eeSee 
RR, PK cna weW nad ened eeabnnl 
Fireman’s Fund ..........- saabece oes 
GEE Giickcdesscensasencianveseesen 


ee ee ee 


ee 


i EE Kid ence eens beh pa hea esse 
Company notified, date & by whom .... 
Special agent notified ............e00. 
TEOEERRES GE DODD ccc tc cccscccssseces 
CN IE BD. nn 650 ose ei ctwesisrccesvse 
DGD GO IO BONING ooo 0 vse sccecescsnse 
Adjusted by 3 
Twte TROUTTMDD 6ooc cciscccscccseccecs 
TOGEE TOS isccedevisccvesassevve ace 
Date pale QGBUTOE ... 2. ccccccccscsccee 
DaEROGEEOD WHET cadcccccccsscoseves 
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J. E. SMITH, SECRETARY 





First National Fire Making Fine Prog- 
gress—Mr. Smith Makes Good 
as Underwriter 





The annual meeting of the stockhold- 
ers of the First National Fire Insur- 
ance Company was held on June 10, in 
the offices of the Company in the South- 
ern building, Washington. William A. 
Hopkins, county treasurer of Hamilton 
County, Ohio, presided at the stock- 
holders meeting, with Geoffrey Creyke, 
of Washington, D. C., as secretary. 

The board of trustees was unani- 
mously re-elected, the number of shares 
of stock represented at the meeting 
being 142,355. The meeting of the trus- 
tees was held immediately after the 
election, and the officers elected with- 
out opposition as follows: President, 
Robert J. Wynne; vice-president, John 
Lewis Smith, and secretary and man- 
aging underwriter, John E. Smith. 

Mr. Smith has made good as a man- 
aging underwriter. He has had a splen- 
did training in the fire insurance busi- 
ness. The Company is constantly ad- 
ding desirable agents to its force, and 
the outlook is exceptionally cheerful. 





SALEM BUILDING CHANGES 





Not Unsatisfactory to Underwriters, 
Says F. E. Warner, Local Agent, 
Answering Rumor 


F. E. Warner, of Salem, Mass., attend- 
ed the conventions of the New York 
and Pennsylvania local agents last 
week. He was asked by The Eastern 
Underwriter if it were true that after 
passing a stiff building code in Salem 
after the fire, the city authorities had 
not rescinded the regulations because 
they were found too hard for compli- 
ance and were stopping building opera- 
tions. He said that any report that the 
building ordinances had been thrown 
into the discard was untrue. There 
were some changes, however, from the 
original restrictions, but they are sat- 
isfactory to the underwriters. 





CANCEL AT WATERVLIET 
The Cohoes Republican says that 
companies are canceling business at 
Watervliet, N. Y. More than one hun- 
dred policies were canceled in a week. 
Activity of firebugs is given as the 
reason. 





Charles S. Vance, formerly with the 
Capital Fire of Des Moines, has been 
appointed rating clerk in the Iowa In- 
surance Department to assist in the 
enforcement of the new anti-discrimi- 
nation law. 
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Companies represented: 
American Central Insurance Co. 
Boston Insurance Co. 
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Farmers’ of Yo: 

Ins. Co. of State of Pa. 


ery ad 


Old Colony Ins. Co. 
ine, C 








SAMPLE SIMMONOS' SERVICE 
Insurance Company, Ltd. 
OF a" ENGLAND 
stablished 182 
The “YORKSHIRE” is the Pn and Strongest of the Falah Fire Companies not here- 
_tofore represented in the United States 
FRANK & —s U. 8. Managers ERNEST B. BOYD, Underwriting Manager 
E. LANE, Assistant Manager, 80 Maiden Lane, New York 
a, York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure NNT Manager, = Francisco, Cal. 
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F. H. HAWLEY, Pres. 









ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ | LOGUE BROS. & CO. 














PHILADELPHIA PITTSBURGH 
General Agent General Agents 
Eastern Pennsylvania, New - 
Jersey and New York Western P. ennsylvania 
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NEW JERSEY NOTES 


STENGEL LEATHER LOSS 


Not Much Salvage—Companies Pay 
$237,000—Insurance, $330,000— 
Sound Value, $410,056 





The loss on the Stengel leather plant, 
Newark, has been adjusted. The in- 
surance companies pay $190,851; actual 
loss is $237,000; insurance, $330,000; 
sound value, $410,056. 

The feature of the adjustment was 
the small salvage. At the time of the 
fire there was about $200,000 worth of 
leather on hand. 

Much of this was burned, and the 
most of the balance had its value de- 
stroyed, so that the salvage did not run 
$1,000. 


FRANKLIN APPOINTMENTS 








George A. Clarke to Supervise Sub- 
urban, New Jersey and Delaware, 
Simonson and Huth Assisting 


Agents of the Franklin Fire in New 
Jersey, Delaware and Suburban New 
York have been informed that arrange- 
menis have been pe fected for handling 
the business of the company ip this 
territory at the office of the company, 
56 Cedar Street, New York, where all 
daily reports, accounts, etc., will be for- 
warded. The field will be under the 
supervision of George A. Clarke, State 
agent of the Home; assisted by special 
agent, H. V. N. Simonson and Harry O. 
Huth, special agent of the Home; and 
Irvin Woolman, special agent of the 
Franklin. General agent Pleasants, 
of Richmond, has tendered his res- 
ignation to the Franklin, and until 
further notice the field work in West 
Virginia will be under the supervision 
of F. I. Mosher, Baltimore. 

Charles W. Phillips, Atlanta, will be 
State agent of the ¥ranklin for Georgia 
and Florida, assisted by Dorsey T. Da- 
vis and Wharton Mitchell. 





$500,000 INCREASE 





What New Railway Schedule of Public 
Service Corporation in New Jersey 
Shows 





J. M. Byrne & Co., in Essex County, 
New Jersey, have canceled and re-writ- 
ten the Public Service railway sched- 
ule in Essex County, New Jersey, for a 
period of three years, dating back to 
April 22. The schedule amounts to $15,- 
800,000. The form has been re- 
arranged to bind all of the electric gen- 


WITHDRAWS FROM MISSISSIPPI 

Through General Agent Edwin G. 
Seibels of Columbia, S. C., the Royal 
Exchange has cancelled all of its 
agency connections in Mississippi and 
will withdraw from that State immedi- 
ately. This Company was licensed to 
transact fire and marine insurance 
since 1910. 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - . 4,743,233.00 
Cash Surplus to Policy 
Holders - ~ - 1,741,305.00 


The real strength of an insurance company Is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 


R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON -  Asst.Sec’y 
JAMES W.HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








erating stations and sub-stations into 
one sub-division. The railroad proper- 
ties are put into another division. 
These are subdivided by counties and 
towns, so that quick reference can be 
made to any insurance property. 

The Schedule shows an increase over 
two years ago of about $500,000. 





INSURED AS A DWELLING 

It is reported that companies wili con- 
test the Woodbridge Township road- 
house loss in New J2rsey. It is alleged 
that this was insured as a dwelling; 
that the insured paid $6,000 for the 
land and improvements; and that the 
insurance is $22,000. 





BROKERS ACTIVITIES 








Frank B. Hall on Brokerage Profits 

Frank B. Hall, of Frank B. Hall & Co., 
New York brokers and average adiust- 
ers, commenting oa brokerage condi- 
tions, said tc The Eastern Underwriter 
on Tuesday: 

“The premiums and commissions, par- 
ticularly on fire business, hav.» been 
steadily decreasing, while the fixed 
charges and operating expenses are 
more now than they have ever bcen be- 
fore. It is necessary for the broker to 
make a profit under these condiiions, 
to organize and maintain a competent 
force of engineers, adjusters, clerks, 
stenographers, etc. 

“It is common practice among the 
smaller brokers to try to get a big busi- 
ness before developiag an organization 
to accommodate it. They neglect to 
employ competent men until they need 
them, with the result that when any 
untoward event arises, they are not able 
to handle the situation and lose busi- 
ness. To make a good profit and secure 
results from his efforts, it is essential 
that the broker establish a competent 
plant, spend money on it and then the 
business will come and stay. More and 
more the brokers are coming to see 
that an organization of tnis kind is nec- 
essary; one that is capable of handaling 
all lines of insurance on the market.” 





DEFEATS NEWMAN & McBAIN 

The baseball team of the Insurance 
Club of Manhattan defeated that of the 
Newman & McBain office by a score of 
18 to 14 at West Side Park, Jersey 
City, on June 12. This is the second 
game played and won by the Insurance 
Club of Manhattan, the first having 
been played on May 29 against the 
Zurich-Hilliard team, with a score of 
10 to 5. 

The Club team will play that of the 
new Amsterdam Casualty to-morrow at 
the Columbian Oval, Green Hill Road, 
Bronx. Games are being booked for 
the Club by S. M. Bower, 1 Liberty 
street, New York City. 





Benjamin Auerback, of Herrick & 
Auerback, has been appointed one of 
the representatives of the Western In- 
surance Bureau on the committee of 
publicity and education. 









POSITION WANTED as Examiner | |THECOMPANY WITH THE PYRAMID| 


by young man with twelve years 6 : 
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experience in fire offices. Has ex- 
amined business of all States, Can- 
ada and Mexico. R. S., care of 


The Eastern Underwriter. 
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3,303, 575.24 972,327.26 
3,367.026.27 1,003,255.03 





ORGANIZED 1859 


FIRE INSURANCE Co. 


Statement, January 1, 1915 
































Cash Capital ...... $1,000,000.00 jE Here 
pean 1 ee ee 7,284,654.80 fF 4,.601.149.6' | teos.se:. se 
ee 2,486,142.59 esos EEE 
Surplus for Policy F322 809 34 1378. 504.8! \ 
Holders ........ 3,486,142.59 [Saas tae ss tes esr —\ 
[__6,350,079.09 | 1.725.713.7868 _\ 
TOTAL LIABILITIES $3.149,365.31 





HEAD OFFICE: POLICY HOLDERS SURPLUS $3, 200,713.78 











Cor. William and Cedar Streets 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Brtroit National Hire 
Iusurauce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











TWO HUNDRED AND FIFTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 
FOUNDED 1710 
° UNITED STATES BRANCH; 
54 Pine Street - New York 
WrsTERN DEPARTMENT; 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT; Surplus in United States..22.7., 
N. W. Cor. Sansome & Sacramento Sts. W. R. BROCK, President 
San Francisco, Cal. W. B, MEIKLE, Vice-Pres. & Gen. Mer. 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


January 1, 1915 
Assets. .. $1,84: 
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First National Fire Insurance Company 
of the United States 


STATEMENT OF CONDITION DECEMBER 3lst, 1914 


Real Estate (Equity) ............... 
En ae ae 
Bonds (Market Value)............... 
Cash in Banks and Office ............ 
Rr er eee 


bald taal ted $ 254,500.00 Outstanding Fire Losses ...................$ 39,278.41 

aot tae 235,600.00 peat Atemege Remerve .............+... 244,603.01 

ve Accrued Charges on Real Estate............ 18,646.29 

Gino d 972,066.29 | All other Liabilities ........................ 8,156.78 
péuekvs 38,387.53 Capital Stock Fully Paid.........$877,275.00 
aon 81,266.65 “ Capital Stock Partially Paid...... 22,260.70 
mai ane 27,215.03 co Terr aa 

irene 4,692.31 Surplus to Policyholders ...................$1,303,943.32 

inteane $1,614,627.81 Co ee eer Ll 


SEE 5:96.646.0500464 600000 04808 
ROBERT J. WYNNE, Pres. 
New York City Agent, 
WM. SOHMER, 75 William St. 
New York City. 


WASHINGTON, D. C. 


LIABILITIES 


JOHN E. SMITH, Managing Underwriter 
Brooklyn Agent, 
FRANK ECKEL BECKER, 153 Remsen 8t. 
Brooklyn, N. Y.. 
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1914 RESULTS 
OF 


GERMAN FIRE INSURANCE COMPANIES 








The following table shows the results 
published by the leading German fire 
insurance companies for the year ended 
December 31, 1914, compared with the 
results of previous years. The divi- 
dends paid to shareholders as_ per 
21st of December, 1914, show the finan- 
cial condition of the companies to be 
healthy and sound beyond question in 


COMPANY 


Frar rter Allgemeine Vers. Aktien Ges., 

Fr SANS: jn o:n 5005656050405 000890 004040600004600608 
Schle sche Feuer Vers. Ges., Breslau .......... 
Preussische National Vers. Ges., re 
Mads irger Feuer Vers. Ges., Magdeburg ..... 
Vict 1 Feuer Vers. Actien Ges., Berlin ...... 
Deut er Phoenix Vers. Actien Ges. Frank- 

Sart BfMs cecnsdievetdbudapretwenhddnseninecssxcd 
Prov tia, Frankfurter Vers. Ges. ............ 
Ber sche Feuer Vers., Anstalt ...........0+0 
Olde rger Vers Ges.,. TE wessecccmenen 
Leipziger Feuer Vers. Ges., EE. th tains 


TI lividend declared by the Auchen Muen 
d to 83 1-3 per cent. 


MUST KNOW WHAT'S IN POLICY 
(Continued from page 1.) 


in words by the proviso for the en- 
dorsement of any change of terms. 
Therefore when by its written stipula- 
tion the document gave notice that a 
certain term was insisted upon, it 
would be contrary to the fundamental 
theory of the legal relations established 
to allow parole proof that at the very 
moment when the policy was delivered 
that term was waived. It is the estab- 
lished doctrine of this Court that such 
proof cannot be received. 

“There igs no hardship in this rule, 
Ne rational theory of contract can be 
made that does not hold the assured 
to know the contents of the instrument 
to which he seeks to hold the other 
party. The assured also knows better 
than the insurers the condition of his 
premises, even if the insurers have 
been notified of the facts. If he. brings 
to the making of his contract the mod- 
est intelligence of the prudent man he 
will perceive the incompatibility be- 
tween the requirement of one hundred 
feet clear space and the possibilities 
of his yard, in a case like this, and will 
make a different contract, either by 
striking out the clause or shortening 
the distance, or ctherwise as may be 
agreed. The distance of one hundred 
feet that was written into this policy 
Was not a fixed conventional formula 
that there would be trouble in chang- 
ing, if the insured would pay what 
more, if anything, it might cost. Of 
course if the insured can prove that he 
made a different contract from that 
expressed in the writing he may have 
it reformed in equity. What he cannot 
do is to take a policy without reading 
it and then when he comes to sue at 
law upon the instrument ask to have it 
enforced otherwise than according to 
its terms. The Court is not at liberty 


spite of conditions now prevailing in 
Europe. The report to the sharehold- 
ers states in several cases that the good 
results are achieved through the reduc- 
tion in the number and amount of the 
loses incurred. 

Some companies report a reduction of 
nearly 20 per cent..in the losses in- 
curred. 

Now follow: 


Profits per Dividends 
Paid to Shareholders 
1913 1914 1911 1913 1914 
M.3,758,587 M.3,902,180 50 50 50 
1,586,111 1,497,417 41.66 45 45 
1,188, 360 1,107,500 30 33 1-3 33 1-3 
1,761,742 1,669,019 41.6 45.8 45.8 


1,231,173 23.33 30 30 





4! 4 35 

28 29 1-3 21-3 

25 25 25 

17.5 18.5 18.5 
hner, Aachen & Munich on December 31, 1914 


to introduce a short cut to reformation 
by letting the jury strike out a clause. 
“The plaintiffs try to meet these re- 
cognized rules by the suggestion that 
after a contract is made a breach of 
conditions may be waived, void only 
meaning voidable at the option of the 
insurers; Grigsby vs. Russell, 222 U. S 
149, 155; that this policy was a renewal 
of a former one, and that the case 
stands as if, after a breach of warranty 
had been brought to the notice of the 
insurers, a premium had been paid and 
accepted without a new instrument. 
But what would be the law in the case 
supposed we need not consider as in 
our opinion it is uot the one before us. 
The policy in suit is a document com- 
plete in itself. The endorsement that 
we have quoted is probably only for 
history and corvenient reference. We 
see no ground for attributing to it any 
effect upon the contract made. The 
fact that the policy has a provision for 
renewal has no bearing, and we do not 
perceive how it would matter if the pre- 
vious one had the same. No use was 
made of the clause. Therefore in our 
opinion the principles that we have laid 
down apply to the present case, Ken- 
tucky Vermilion Mining & Concentra- 
tion Co. vs. Norwich Union Fire Ins. 
Soc., 146 Fed. Rep. 695, 700, and the ac- 
tion of the District Court was right. 
“Judgment reversed.” 





John M. Stoney, Jr., special agent for 
the Nord-Deutsche in the East, has 
been elected vice-president of the Duel, 
Lapey & Co., Buffalo agents. They 
have represented the Nord-Deutsche 
since 1911. Mr. Stoney will continue 
with the Nord-Deutsche as special part 
of his time. 





The J. P. Miller Agency, Inc., of 
Syracuse, has filed a certificate of in- 
corporation. 








NEWARK F 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 




















The Lesson of This 
Contrast Is in Two Words— 
“Pyrene Protection’ 








In every quarter of the globe, the superiority 
of Pyrene protection is recognized by fire 
engineers. These extinguishers protect U. S. 
Government property from the Panama Canal 
to Alaska and are used by the Army and Navy 
Departments of various governments. 


They extinguish dangerous incipient fires 
wherever they occur—in the factory, the 
power station, the railway car, the automobile 
or the home. 


Where fires are complicated by arcs and live 
circuits of high voltage, Pyrene is the weapon 
that conquers both arcs and fires. 

It is the most effective extinguisher on highly 
inHammable materials, such as oil, greasy 
waste and gasoline. It will not freeze at 50 
degrees F. below zero and is good until used 
—easily operated by man or woman. 


See Pyrene display in Palace of Machinery at Panama-Pacific Exposition 





Brass and Nickel-plated Pyrene Fire Extinguishers are included in the lists of Appreved 
Fire Appliances issued by the National Board of Fire Underwriters, and are Inspected, 
Tested and Approved by, and bear the label of, the Underwriters’ Laboratories, Inc. 











Write for booklet ‘‘The Vital Five Minutes’’ 


PYRENE MANUFACTURING CO., 
52 Vanderbilt Ave, : : : : NEW YORK 


California Distributors: GORHAM FIRE APPARATUS CO., San Francisco, Les Angeles 
Distributors for Canada: MAY-OATWAY FIRE ALARMS, Ltd., Winnipeg 
Distributers for Great Britain and the Continent: THE PYRENE CO., Ltd. 19-21 Great Queen St. Londen, W. C. 
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Casualty and Surety News 














MARYLAND’S NEW CONTRACT 


CALLED “THE FULL PROTECTION” 


$25 Weekly Indemnity for Ordinary 
Accidents, $25 Premium—Full 
Accumulated Contract 


The Maryland Casualty Company is 
issuing a new accident policy, called 
“The Full Protection.” The policy is 
full accumulated, broad in its coverage 
and liberal in its benefits. The policy 
pay for the following benefits: 

For Accidents 


For 

Ordinary PAYS FOR LOSS OF of Travel, 
Accidents 

$7,500 Life ...ccsecccrereccccccces 





Or 
One toot & ¢ 
7 Either han 
2. Entire sig nie 
875 Phumb & 1 er ¢ 
Weekly Indemnity 
For For 
Ordinary 
Accidents 
lotal loss of time 








50.06 yes Th » he tal (10 wks.) 75.00 
*Double benefits are payable if the 
insured is injured while a passenger in 
or on a public conveyance provided by 
a common carrier for passenger serv- 
ice, including the platform, steps or 
running board; or while in a passenger 
elevator; or while in a burning build- 
ing; or by the explosion of a steam 
boiler. 
Annual Cost 


Select and preferred .......... $25.00 
DIRE DEOTORTOE: occa cc teecevess 30.00 
RE cecirerg bawenannes 6 tee 42.50 

It pays full indemnity as long as 


total disability is suffered. It pays sur- 
geons’ fees from $5 to $1,000 for opera- 
tions in addition to weekly indemnity. 
It also pays medical attention for mi- 
nor disability. Hospital expenses are 
allowed at a rate of $25 a week. 

In lieu of weekly indemnity insured 
is given the option of immediate pay- 
ment of specified amounts from a0 to 
$35 for fractures, dislocations, etc. 
Special benefits are given for death or 
disability due to freezing, hydrophobia, 
gas or poison, also for blood poisoning. 


UNIQUE LOSS 
American Surety Co. Pays $90 to 


School Officer Whose House 
Was Burglarized 


The American Surety Company has 
paid an unique loss in New York State. 


The Company issued a bond on the 
treasurer and school collector of a 
country school board. One night his 


house was burglarized and some of the 
school funds taken. He had no cash on 
hand to reimburse the school district. 
The American paid a $90 loss. 

In New 1u1ork State the bond of a 
public officer is extremely broad and 
makes the surety on such a bond re- 
sponsible for the funds no matter how 
lost, whether by bank failure or other- 
wise. 

Even though a bank be designated by 
the Supervising Board the bonded offi- 
cials and his sureties are held liable for 
any failure to turn over the funds in 
case of a bank suspension. For this 
reason companies have declined 
to write business in New York State 
without many safeguards being thrown 
about the 


ALASKA COMPENSATION ACT 
The big mining companies of Alaska 
which will be affected by a workmen’s 


some 


cases. 


compensation measure are in favor of 
the bill now being considered by the 
territorial legislature. A weekly in- 


demnity of 50 per cent. of the injured 
man’s average is provided for tempo- 
rary disability, with fixed amounts for 
partial disability through loss of mem- 
bers of the body. In cases of death 


payment of $2,500 is provided for the 
widow, with $500 additional for each 
child under fourteen years of age. 


ROASTS STATE INSURANCE 


P. Tecumseh Sherman Brings up Sub- 
ject at Constitutional Convention 





in Albany 
At the Constitutional Convention in 
Albany this week P. Tecumseh Sher- 


man, former Commissioner of Labor in 
this State, insisted that compulsion and 
State insurance were the last resorts to 
be adopted. He estimated invalidity in- 
surance would cost $18,000,000 a year, 
of which the State vould have to pay 
$8,000,000, and that to initiate the 
scheme to cover in full immediately 
the 3,000,000 employes would require 
the State further to appropriate the 
value of paid-up insurance, which 
would amount to more than $6,600,000. 
Sickness insurance, it was figured, 
would cost more annually, although less 
to initiate, while the cost of unemploy- 
ment insurance, he said, would be in- 
calculable. 

“These proposed amendments,” con- 
tinued Mr. Sherman, “would place lib- 
erty and property at the mercy of the 
Legislature. Is this expense necessary 
for the protection of the just rights of 
the wage earners in this State, where 
the wages generally are high and labor 
is far from being exploited? Would 
not much of this great outlay of money 
go to subsidize idleness, fraud and pau- 
perism, to create pension mania and 


9” 


generally to pauperize the masses’? 





NARROW MARGIN OF SAFETY 


Surety Underwriting Results, as Seen 
By R. H. Towner, of Towner 
Bureau 


The results of surety underwriting 
based on the present rates show an ex- 
tremely narrow margin of safety, said 
R. H. Towner, of the Towner Rating 
Bureau, in a recent talk. A very slight 


reduction in the rates now in the an- 
nual would certainly show an under- 
writing loss. Many companies now 


question whether the present rates are 
sufficient. 

Now this attitude goes far to disarm 
opposition. No one can claim that the 
hand of the Rating Bureau must be 
forced by coercive or mandatory legis- 
lation. That is a weapon to be used 
by those who do not seek to find the 
right rate but wish to exert their power 
to fix a wrong rate. 


Attacks on rates do not come from 
the outside. They come from the in- 
side, from surety companies them- 


selves, not from the general public, nor 
from public officers. Let the surety 
companies themselves loyally uphold 
the rates as now established and they 
need not fear a return to those condi- 
tions which old surety men too well 
remember, where the companies had no 
rates at all which anyone lived up to. 
The present conditions of stability and 
prosperity in surety underwriting can 
be preserved. They need not break 
down and they will not break down un- 
less by the action of the companies 
themselves. 


MONOPOLISTIC COMPENSATION 


Overture Introduced in Constitutional 
Convention Will Exclude Stock 
Companies in New York. 


An overture has been introduced in 
the Constitutional Convention, now in 
session in Albany, providing for Monop- 
olistic State Workmen’s Compensation 
Insurance in New York. It reads: 

“An overture amending Section 3, 
Article I, by providing for a State insur- 
ance fund as the exclusive method for 
securing the payment of workmen’s 
compensation.” 

The proposed amendment was intro- 
duced by Mr. O’Connor on June 10, 





RECORDS LIKE 
THE ABOVE 
DON’T “JUST 
HAPPEN,” 





send to the home office. 


ACCIDENT PRODUCERS! 


Read the charts and note that for four consecutive years the 
F. & D. has made the largest ratio of increase in accident and 
health premiums of any company in the business. 





A company strong beyond all requirements, with policies « 
year ahead of the field, and with an enthusiastic co-operation 
toward its agents not measured entirely by the dollars they 


Fidelity and Deposit Company 
OF MARYLAND 
EDWIN WARFIELD, President 





THERE ARE 
ALWAYS GOOD 
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No Red Tape and 
No Delay 


Incorporated April, 1905 


Hlinnis Surety Company 


“WE ISSUE SURETY BONDS” 


Liberal Commissions —:: 
WRITE TO DAY 


Local Agents Wanted Everywhere 


Attractive Contracts 











RECENT INTERESTING CLAIMS 
Adjusted by the Accident and Health 
Companies During the Past 
Week 





A theatre manager of West Virginia 
made claim against the Great Eastern 
Casualty for disability which he al- 
leged resulted from a cancer and 
which was supported by his physician. 
The examining physician of the Com- 
pany investigated the case and was 
puzzled to diagnose the man’s ailment, 
believing it to be tuberculosis. Some 
time passed and it developed last week 
that he had a form of stomach trouble 
for which, under the limited form of 
policy that the claimant held, the Com- 
pany was in no way liable. 

Anthony China, an Italian laborer in 
Congecticut, contracted ptomain poi 
soning at the same time as the other 
members of his family and several 
others in the neighborhood as a result 
of eating the meat of a tubercular cow. 
The General Accident has three cases 
pending on policyholders who ate of 
the same meat. The two men who sold 
the diseased meat have been arrested. 

The Continental Casualty paid $100 
on June 8 to Reginald Wingy, a hotel 
porter of New York City, for one hun- 
dred and six days of disability due to 
rheumatism and abcesses. He was in 
the hospital for fifty-eight days for 
which he received twenty-five per cent. 
additional indemnity on his “Ad- 
vanced” policy, or $12.50 more than he 
would have received had he held an 
ordinary policy. 





TERMINATION EVIDENCE 


Circular Letter to County Judges Sent 
By Branch of a Surety 
Company 


A prominent branch office of the 
American Surety Co., having had diffi- 
culty in obtaining proper termination 
evidence to cancel its special guardian 
bonds on the sales of real estate, has 


written a circular letter to county 
judges which may benefit all surety 
companies to some extent. The sub- 


stance of the letter follows: 


seldom able to se- 
legal evidence of 
This has been due 
to the fact that very few county 
judges have entered in their or- 
der or decree, directions as to the 
disbursing of the money when they 


“But we are 
cure competent 
our discharge. 


confirm the sale. The result has 
been that many special guardians 
have either held the money until 


the minor reached the age of twen- 
ty-one and paid it out without or- 
ders, or have turned the money 
over to the general guardian, who 
has disbursed it without orders— 
neither proceeding being entirely 
legal, and, of course, we are not per- 
mitted by the State Insurance De- 
partment, to cancel our bonds with- 
out legal evidence. As an interest- 
ed party in such proceedings, may 
we most respectfully request that 
orders confirming such sales con- 
tain a provision that the minor’s 
money shall be deposited in the 
county treasurer’s office after the 
expenses of the sale have been 
paid, or to a general guardian, pro- 
vided one has been appointed?” 





CLAIM MEN TO MEET AT NIAGARA 
The Sixth Annual Convention of the 
International Claim Association will be 
held this year at Niagara Falls, Sep- 
tember 8, 9, and 10. The practice of 
reading papers will be eliminated ac- 
cording to Jacob Dorns, chairman of the 
Arrangements Committee. The commit- 
tee will receive questions relative to 
claims before the convention opens and 
a man will be assigned to give a short 
talk on the perplexing problems that 
may come to the attention of the com- 
mittee in this way. W. R. Freethy, 
superintendent of claims for the Em- 
ployers’ Liability, the oldest adjuster of 
claims from a point of service in the 
country, will make a short address. 


DEFEATS THE ZURICH 
The baseball team of the Insurance 
Club of Manhattan defeated the Zurich- 
Hilliard team Saturday by a score of 
10 to 5. This team will play that of 
the Newman & McBain office to-mor- 
row at Westside Park, Jersey City. 
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[ Special Talks With Local Agents 


Do you realize that 


Make it is your duty to in- 
Your crease your pros- 
Resources Count pects and _ double 


, your income by put- 
ting into activity all that unused energy 
lying dormant within you? says the 
Standard Insurance Company’s Bulle- 
tin. You have never accomplished all 
that you might have accomplished be- 
cause you have never fully realized and 
made use of your possibilities and 
powers. You have a good body and 
an active mind, but you have never 
used them to their full capacity. You 
have seen and thought in pennies when 
you might have been seeing in dollars. 
There are some really good sized possi- 
bilities in you, but you haven’t been 
using them to their full capacity. 

There are men in the Standard ser- 
vice who are getting along on very 
moderate incomes who have every 
qualification for making at least twice 
the money they do every day and week 
and month, if they more fully realized 
and made greater use of their capabili- 
ties. How? By a closer application to 
and a greater concentration in  busi- 
ness. 3y developing the enthusiasm 
and interest which bring out the best 
there is in one’s self. 

If you thoroughly believe it, there is 
absolutely no limit to your ability to 
excel. You can become so thoroughly 
imbued with interest and enthusiasm in 
the possibilities of your work that you 
cannot be held back, and in that mind 
your business becomes one of keen and 
absorbing pleasure rather than a strug- 
gle for mere existence. 

Our business to-day offers opportuni- 
ties for splendid incomes as never be- 
fore. The need for protection against 
loss from accident and sickness is uni 
versal and the accident and health in- 
surance salesman actually can have 
more prospects than he can get to see. 
You can, in truth, double—treble your 
income by developing those powers and 
possibilities to their full limit. 

a ” * 


Industrial health and acci- 
Not For dent insurance never came 
the into existence because of 
Rich any demand for it by per- 
sons of wealth. It was, on 
the contrary, devised to meet the needs 
of people in modest circumstances, who 
depended on their daily earnings for 
the support of themselves and depend- 
ents, and to whom disability meant a 
cessation of income, says the Federal 
Record. 
sefore the cheap monthly payment 
policy came jnto existence disability 
from illness or injury was in the na- 
ture of a catastrophe to the ordinary 
wage earner. No matter how hard he 
had tried he seldom had more than a 
few dollars in savings and these soon 
went for food, medicine, doctors’ bills, 
etc. After that he speedily became a 
“charity case,” without funds or credit, 
and dependent on friends and neigh- 
bors to keep the wolf from the door. 
+ *~ * 


Anna Woodward, in the lat- 

People est number of the “Bulle- 

Who __ tin,” of the Old Line Life of 

Brood Milwaukee, Wis., makes an 

interesting study of people 
who by constant brooding make 
their lives stagnant. In part she Says: 
_ “There are in Chicago many brood- 
ing foreigners.” 

It was a curious, introspective let- 
ter, very interesting, very earnest, ad- 
dressed to a newspaper, that led to the 
chance observation. 

_ Although it is not a common Amer- 
ican failing, it is not only foreigners 
who brood. Neither is brooding a 


State of mind that is essentially un- 
Wise. It implies a serious, searching 
view of life and its problems, anxious 
thought, a nature upon which deep im- 
pressions are made. 

But generally the brooding mind be- 
That 


comes gloomy and melancholy. 








is the danger of introspection. There 
are sO many problems that we cannot 
solve, so many questions we may ask 
of ourselves and cannot answer, so 
many ways in which destiny defeats 
our hopes. 

No doubt if it were otherwise life 
would lose much of its interest, as 
travel does which provides no hard- 
ships and is without adventure. 

Brooding becomes a_ disease. A 
cheery physician is needed to step in 
and to order diversion, exercise, com- 
panionship as bright as_ possible. 
“What you want,” he would say to his 
patient, “is to be taken out of your- 
self, to forget yourself; not to let 
things get on your mind.” 

In his portrait of Dombey, Dickens 
has given us a striking picture of a 
man obsessed with one idea; gloomy, 
self-centered, brooding. 

In his sullen and unwholesome brood- 
ing, the unhappy man, with a dull per- 
ception of his alienation from all 
hearts, and a vague yearning for what 
he had all his life repelled, made a dis- 
torted picture of his rights and wrongs 
and justified himself with it. 

Those who suffer from that terrible 
internal disease, melancholy, voluntar- 
ily imprison themselves in just such a 
dark, gloomy, offensive house as Dom- 
bey lived in. Let the shutters be 
thrown back to admit the sunshine, the 
windows flung wide open to let in the 
fresh air, fill the rooms with flowers. 
The human soul is :0t meant to brood 
but to be a bird upon the wing. 

People brood over their griefs, their 
disappointments, their wrongs. To for- 
get them may not be easy and may not 
always be wise. But to dwell on them 
means self-absorption in the misery in- 
stead of the joy of life. It is to make 
of life a stagnant pool instead of a run- 
ning stream. 

Thus a man. engaged in a factory or 
an office, tonscious of a grievance to 
which his mind constantly reverts, can- 
not do full justice to himself or to his 
work. If his grievance cannot be re- 
moved it ought to be forgotten. The 
time passed in brooding over it is so 
much time lost out of his active, 
moneymaking opportunities; a draw- 
back to his self-advancement. ew 

As we have seen, the danger of 
brooding is that it is so easily carried 
to excess. ‘The wholesome brooding, 
which is merely self-questioning, self- 
communing, a turning over in the mind 
of interesting and even vital problems, 
is apt to degenerate into a sort of mo- 
nomania. Then concentration becomes 
congestion and thought, ceasing to be 
productive, contents itself with stir- 
ring up mud in pools that are really 
clear, or even plays a destructive part. 
The man of action is lost in the hypo- 
chrondiac. There is a danger in 
dreaming; in ruminating instead of do- 
ing deeds. 

In one of his books Heine alludes to 
a lesson from June Stilling’s spector 
lore—that spirits can manifest them- 
selves visibly in full color with perfect 
daintiness and are able to walk, run, 
dance and do all things to sight like 
human beings, but can effect nothing 
material, nor so much as move the 
lightest toilet table from its place. 

It is so with the brooding mind; and 
you remember how Mr. Dombey, ab- 
sorbed with the traditions of the house 
of Dombey & Son, did, in the end, bring 
the business to ruin. 

. 

TWO MEETINGS AT DETROIT 

H. G. Alexander, president of the In- 
ternational Association of Casualty and 
Surety Underwriters, has announced 
that the fifth annual convention of the 
organization will be held at the Hotel 
Statler, Detroit, August 24, 25, 26 and 
27. At the same place and date the Na- 
tional Association of Casualty and 
Surety agents will hold its annual con- 
vention. Arrangements for the joint 
meeting of the two associations are 
now being made. 


REPORT ON GENERAL ACCIDENT 


SHOWS A SURPLUS OF $450,088 





Company in Good Condition In All 
Parts of World—Statement by 
Manager 
The New York Insurance Department 
has issued a summary of its report on 
the examination of the General Acci- 

dent. 

Following the publication of the re- 
port General Manager F. Norie-Miller 
sent the following letter to the agents 
of the company throughout the 
country: 

“The report of the New York Insur- 
ance Department was received by me 
with much appreciation of the thorough 
manner in which our Corporation has 
been examined. They have, of course 
stated the position at its worst, but I 
have no fault to find with that and my 
corporation has promptly provided the 
necessary funds in order to show the 
substantial surplus to policyholders of 
over $450,000, which is after making the 
fullest provision for every liability. 

“The General has remitted to the 
United States in the last two years over 
$1,000,000, and if it is necessary to re 
mit another $1,090,000, we will do so, 
but I feel that having thoroughly weed 
ed out the bad business previously upon 
our books, and our vresent management 
being experienced and able, we will in 
due course realize profits which we 
have a right to expect from the work 
ing of so large and important a _ busi- 
ness, especially when we have so splen 
did an agency whose lovalty to the 
General I personally feel to be beyond 
all praise. 

“Our home office statement shows a 
surplus exceeding ‘ive millions, all of 
which is ultimately available in the 
United States as well as in other parts 
of the world, although it is not specific- 
ally pledged for the vurpose ot the 
United States as is the case with the 
assets that are so fully stated in the 
Commissioner’s report 

“In Europe we are doing a profitable 
business notwithstanding the great war 
which is going on, and we are continu 
ing to give all our assured the very 
best service in every iespect and we 
challenge comparison with the service 
of any other company either in the 
United States or in Europe.” 


PLATE GLASS IN MICHIGAN 


Business Profitable to Majority of 
Board Companies in Spite of Cut 
Rates 


The plate glass premiums in Michi 
gan for 1914 show an increase over 1913 
of 20 per cent. and an increase of 100 
per cent. in the past three years. The 
majority of Board companies show a 
large increase for 1914 although sev 
eral cut rate companies have been 
operating there. The 1914 business of 
the companies writing plate glass in 
surance in Michigan follows: 


Premiums 





Received Losses 
DE: Sasedanedesae an $ 4,064 $ 1,898 
os. Ce OF Au... s 1,465 530 
ee 461 196 
oR A rae 12,744 3,505 
Ss 2 Sear 1,915 703 
ere f 899 
OG bedcarons 1,812 695 


eee 1,633 29 
NN id hs asia ode ade 12,327 4,632 
London & Lan. ..... 10,523 5,024 
Maryland ....... a 9,078 3,018 
Mass. Bonding ...... 27,147 8,097 
i ... 10,089 2,927 
Midland ..... eee ? gheoas 
New Amsterdam 2,190 45 
New England ...... 858 230 
New Jersey ........ 5,554 1,947 
New York P. G. .... 10,517 4,256 
eS ieee 2,419 451 
Preferred ..... uae 247 265 
Prud. Cas -aew 7,440 2,061 
Royal Ind. .... ‘ 3,512 1,887 
Southern Surety ees, “wisdhemcs 
Southwestern ....... 1,676 288 
eee ORE. seacicccas 760 885 
U. S. Cas . ai _ 64 129 
uu & iF. & G 3574 1,041 
Total csscnvessweane eee 8 66078 


NEW FEDERAL POLICY 


Full Indemnity for Non-Confinement on 
Monthly Payment Plan Given 
by Detroit Company 


The Federal Casualty Company of 
Detroit announces a new combination 
accident and health policy to be sold 
at a premium of $1.00 to $3.00 per 
month. 

The new and distinctive feature of 
this policy is that it pays full indem- 
nity for sickness regardless of wnether 
the claimant is confined to the house 
or not. The policy will cover total dis- 
ability from accident for two years and 
partial disability for six months 

It will pay double indemnity for 
death or disability, if the insured is 
injured while on a passenger elevator, 
railway or electric car in use as a pub- 
lic carrier, steam vessel, by reason of 
stroke of lightning or in consequence 
of the collapse of the outer walls of 
a tuilding. 

It will pay the full face of the pol- 
icy if death results from sunstroke, 
freezing or hydrophobia It provides 
optional privileges at fixed amounts for 
immediate settlement of claims in case 
of dislocations, fractures and other 
injuries 

For illness the policy will be effective 
thirty days from date of issue, indem- 
nity therefor being limited to eight 
months for any one disability. The first 
week of illness may be covered or not 
as desired by the purchaser . 

In the event of non-confining illness 
or during convalescence immediately 
following a confining iilness the pol- 
icy will pay full indemnity not to ex 
ceed two months 

Another feature will be the payment 
every thirty days of full indemnity due, 
at the option of the insured, thus {n- 
suring the receipt of benefits when 
most needed—when wages cease and 
bills accumulate 

It is believed the Federal is the first 
Company to issue a “full indemnity for 
non-confinement” policy on the monthly 
payment plan, and, while the manage 
ment anticipates a higher claim loss 
on this form, it is felt that this will be 
more than offset by the added satisfac 
tion to policyholders, since the clause 
uroviding only partial disability for 
non-confinememt has long been the 
cause of much dissatisfacticn in claim 
adjustments. With the removal of the 
objectionable clause, the lapse ratio 
ought to be materially reduced. 





W. E. SMALL - 
A Strong Casualty Company 


ACCIDENT 
AUTOMOBILE 


PLATE GLASS 





Georgia Casualty Company 


MACON, GEORGIA 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 


° President 


HEALTH LIABILITY 
ELEVATOR TEAMS 
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NEW ENGLAND CASUALTY COMPANY 


HOME OFFICE BOSTON, MASS. 


GOOD SERVICE 








Incorporated under Massa- 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 


For Agencies Address 
The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 


Capital $1,000,000.00 


Fidelity and Surety 
Bonds, Burglary and 
Theft, Accident and 


Health Insurance 


chusetts Laws in 1901 


Liability pry Automo- 
bile Property Damage, 
Workmen's Compensa- 
tion 








CORWIN McDOWELL, President 
A Strong Reliable and Conservative Company 


New York Branch Office 80 Maiden Lane 














FIRE ASSOCIATION PHILADELPHIA F A 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 


E. C. IRWIN, President H, CONDERMAN, Vice- President ¢ 
1. G. GARRIGUES. Sec. and Treas. 
R. N. KELLY, Jr., Asst. Sec. and Treas. 





THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAG oO Resident Manager 


; 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 


Liability, Accident, Elmer A. Lord & Co. 


‘ 145 Milk St., Bost 
Burglary, Boiler and a 


‘ : mr Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


1Gi"Atcrexr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
R. R. CORNELL, Vice-Pres, 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 


Reliable and Energetic Agents Wanted 











GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








Pensions for Individuals 
Pensions for Superannuated Em- 
ployees of Business Institutions 
Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 
ful, rapidly growing field 


The Pension 
Mutual Life Insurance Company 
PITTSBURGH, PA. 





CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


Fire INSURANCE COMPANY 
CLEVELAND. OHIO 


HYMAN D. DAVIS, President 
6. T. BROWN, Secretary 


CARROLL L. DeWITT, 
Vice-Pres. & Man. Underwriter 


A strong, modern Company that bidteone in the American 
Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN. 


Statement January 1, 1915, to New York Insurance Department 
LIABILITIES 
Capital Stock All Cash $ 2,000,000.00 
Funds Reserved to Meet All Liabilities, Re-Insurance Reserve, 
Legal Standard 
Unsettled Losses and Other Claims 


Total Assets, January 1, 1915 $16,049,425.44 
H. A. Smith, President S. T. Maxwell, Asst. Secy. *, B. Seymour, Treasurer 


G. H. Tryon, Secretar C. S. Langdon, Asst. Secy. . J. Fredrick, Asst. Treas. 
F. D. Layton, Asst. Secy. E. E. Pike, Asst. Secy. Cc. B. Roulet, Gen. Agt. 


Surplus to Policy Holders $5,501,249.48 











\.GENERAL OFFICES, 
~~ Sa ae 


FORT WORTH TE838— 
Casualty Surety 


RE-INSURANCE SOLICITED 


AGENTS WANTED 


C. D. HILL, Vice-President and General Manager 
B. F. ALLEN, Jr., Secretary-Treasurer DR. BACON SAUNDERS, President 








Royal Life Insurance Company 


ALFRED CLOVER, President 


Industrial and Ordinary Policies 





Special confidential contracts for Superi itendents, Assistant 
Superintendents and Agents in In-iana, Illinois, 
Iowa, Kansas, Kentucky, Michigan, Min- 
nesota, Ohio, and Wisconsin 


Now Organizing a Health and Accident Department 


Head Office 
108 S. La Salle Street, Chicago 














